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This Week: 
STATISTICS 


A tabulation of uncontrollable and con- 
trollable expenses per $100 of premium in- 
come of fire insurance companies listed by 
groups, from data contained in the 1933 
Fire and Marine Insurance Year Book. Edi- 
torial comment on the compilation appears 
on page 8, and tie table starts on page 10. 
* 


* * 


THE CUTHBERTS 
The wise old Cuthbert, Sr., and the en- 


thusiastic young Cuthbert, Jr., balance 
their books at the end of the year and 
discuss profits. They are the brain chil- 


dren of John Ashmead, advertising and pub- 
licity manager of the Phoenix Insurance 
Company of Hariford. The narrative con- 
cerning the Cuthberts begins on page 6. 


* * * 


LIFE SALES 

In the news section will be found an in- 
teresting review of the trend of produc- 
tion of new life insurance, compiled by the 
Life Insurance Sales Research Bureau. This 
review shows a steady and consistent up- 
swing beginning with the end of the first 


quarter and continuing to date. 
=. @ 


Next Week: 
RETROSPECT 


One of the features of the annual meet- 
ing of the Association of Life Insurance 
Presidents was the address of William Al- 
exander, secretary of the Equitable Life 
Assurance Society of the United States. 
This address, comparing present day prac- 
tices with those which prevailed fifty years 
ago, will be reprinted in full. 


*- * * 


REVIEW OF 1933 


The past year has been one of the most 
eventful in life insurance, as in all other 
lines of business, in the history of the coun- 
try and a backward glance at the high- 
lights of the twelvemonth will be a timely 
and interesting feature of the next issue. 
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RECAPITULATION 


E have come to the end of another year. In retrospect it 

had most of the characteristics of every previous year. The 

trials which it brought, as we now look back, seem to have 
lost something of their severity. We can locate through its gloom, 
brightness and accomplishment. There has been unquestioned 
achievement and development which will be turned to advantage 
in the years which are yet untouched. 

As usual, we find that there was a goodly share of joy and vic- 
tory, although we thought in the passing that there was merely diff- 
culty and defeat. That certain balance between good and bad ex- 
isted through 1933 is now apparent. Because we had constantly 
before us the dark economic depression we lost sight of the benefits 
we were receiving. It may well be likened to our ordinary and 
fleeting decision about the weather. In some periods of the years, 
a series of rains or prolonged heat waves impress themselves upon 
our consciousness with more than pointed force. The newspapers 
give impetus to our thoughts, talk becomes general and we are con- 
vinced that the climate has changed. But when the year is done 
and we read the mean averages for temperatures and rainfalls, we 
discover that there has been little variation. 

So it is with our personal lives. We were certain as we passed 
through 1933 that the clouds shut out all the sunshine but when 
we review and strike an average, we are pleased to learn that all 
was not lost. We suffered last year from material influences. The 
stores which we had reserved were depleted. We were unable to 
produce as readily and we suffered because the luxuries and even 
the comforts of life were harder to obtain. Do not forget that just 
as vital to our future were the gains we made on the immaterial or 
spiritual side of life. The ennobling qualities of man, which are 
the source from which all true human progress springs, were nour- 
ished as always they are when tested by adversity. Charitable im- 
pulses were given opportunity to make the world brighter for others 
whose strength was unavailing and we recognized more forcibly 
than ever our responsibility as guardians and protectors of the weak 
and stricken. We gave vent to expressions of hope and upon them 
builded ways to greater things. We were buoyed by the sense of 
security which our vision developed. A faith in the efficacy of our 
ability to overcome our problems and to gain lasting headway was 
reborn. 

The insurance world has had time to set its house in order. 
It has much to do to restore protection to its former embraciveness. 
There is a job to be tackled and the knowledge of its presence should 
give zest to our endeavors and in consequence bring happiness in 


the New Year. 
ie SF ot 
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UTHBERT & CUTHBERT 
DISCUSS 





Il was eight o'clock The two Cuth 


berts, father and son, were en 
grossed in checking the results of 
their year’s activities. The office was 
quiet The only sounds that could be 
heard, above the occasional rustling olf 


a ledger page, were the tick-tocks of 


Purchased when Cuthbert, Sr., 
tarted the insurance agency, the old 
fashioned clock on the wall waged its 
pendulum to and fro in a stately oscilla- 

on that had a sort of take-your-time, 
cadence, While the little 
clock on Cuthbert, Jr’s., desk announced 
the fleeting seconds with a rapid get- 


get-busy, get-busy 


The tw men worked _ steadily. 
Finally, Cuthbert, Jr., finished the 
balance sheet he’d been tabulating, read 
it over with a complacent smile, and 
then called across the office to his 
fathe cs 


“Dad, this end of the business shows 


The old man laid aside his glasses, 
glad for a moment's’ respite He 
swivelled his chair so that he faced 


his heir apparent and junior partner. 
Then he replied 

“That’s great,” he said, a quizzical 
smile lighting his face. “‘A profit is 
not without honor’ as the National 
Board advertisements announce.” 

“I don’t care who announces it,” ex- 
ulted Cuthbert, Jr., “I know I’ve made 
a profit this year!” 

“A remarkable showing, and I’m glad 
to hear it. But don’t get smug,” ad- 
monished his father. “There’s too much 


By JOHN 


smug complacency in’ the insurance 
business now.” 

“Nevertheless, Dad, you’ve just re- 
marked that a profit is not without 
honor.” 

“True enough,” said Cuthbert, Sr. 
“But IL didn’t complete the quotation. 
If I had you would appreciate that 
a profit is not without honor, except 
in his own country.” 

“Don’t you want a profit, Dad?” 

“Certainly I want a profit. It’s what 
we live on. But to be a real profit it 
must be twice as wide and just as 
handsome as Kate Smith.” 

The conversation lagged while the 
partners, each in his own way, formed 
2a mental picture of what they’d do 
with so much money. 

“Anyway,” after a few minutes, said 
Cuthbert, Jr., very positively, “this 
statement indicates a profit.” 

“Do not believe all the statements 
you see—or hear for that matter,” re- 
plied his Dad, sententiously. 

“How come?” asked Cuthbert, Jr., 
scenting a story. 

“Well,” answered the senior partner, 
“to illustrate what I mean, consider a 
funeral I once attended. The minister 
stood beside the casket and eulogized 
the departed. He told of his many fine 
qualities and dilated on what a fine 
husband the deceased had been. He 
continued in this strain until the widow 
got nervous and whispered to her son 
‘Mike, go over and see if that’s really 
your father lyin’ in the coffin’.” 

“So what?” laughed Cuthbert, Jr. 

“It only goes to prove,” said his 
father, “that statements often sound 
better than they look.” 

“My statement not only sounds good 
but it looks good!” 

“If all the 90-day Accounts Receiv- 
able you’ve credited as paid, actually 
are paid, then you do show a profit,” 
agreed Cuthbert, Sr., glancing over the 
trial balance his son had thrust into his 


PROFITS 


ASHMEAD 


hands. “But if these 90-day accounts 
are not paid then you’ve got a tidy 
loss.” 

“Most of those accounts are sure 
pay, Dad,” protested Cuthbert, Jr. 

“Most of them probably are,” con- 
sented his father, “although your own 
statement indicates some of them are 
not. What provision have you made to 
offset the bad accounts you may have?” 

“T could take care of them by setting 
up a reserve for bad debts.” 

“That’s a good way if you charge the 
bad accounts against the reserve soon 
enough. If you hold such accounts until 
they go sour and ferment, the fumes 
may stagger the business.” 

“Tsn’t there some way, Dad, to insure 
ourselves against bad debt losses?” 

“I suppose we could purchase credit 
insurance—but I don’t think the ex- 
pense would be justified in an agency 
such as ours. The privilege of cancel- 
ing a policy for non-payment of pre- 
mium leaves little excuse for accumulat- 
ing any great amount in bad debts.” 

“Still we get them,” said Cuthbert, 
JY. 

“Yes,” replied his father, “we ac- 
quire a few bad accounts but our con- 
tingent commissions have always taken 
care of them. That’s why I want you 
to be a careful underwriter. It’s just 
as important that our loss ratio be 
held low, as it is that our balances be 
paid on time.” 

“What we should do then, is insure 
our contingent commissions,” remarked 
Cuthbert, Jr. 

“And that’s exactly what we do!” 

“Since we can insure our commis- 
sions, why can’t we insure our profits?” 
persisted the junior partner. 

“IT suppose you’re thinking of Profits 
and Commissions insurance,” snorted 
his Dad. 

“Well, why not?” 

“Because,” patiently answered Cuth- 
bert, Sr., “Profits and Commissions in- 
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Page 7 





surance will only cover losses of profits 


and commissions on finished goods 
awaiting delivery.” 

“Oh!” exclaimed Cuthbert, Jr. 

“What are you ‘ohing’ about,” asked 
his Dad. 

“It just struck the profits 
you talking different 


from the profits under a Use and Oc- 


that 
about 


me 
are are 
cupancy policy.” 
“You’re getting 
letting you 


so good, Son, that 
participate in 
the profits of this agency, pretty soon 


instead of 


I’m going to pay you in money.” 

“You haven’t got five about you now, 
have you Dad?” 

“There you go with that negative ap- 
again. It’s a wonder you’re 

distinguish between profits 
under a Use and Occupancy policy and 


proach 


able to 


profits that are anticipated on finished 
goods = 
“Wait 
Cuthbert, 
touch 


a minute, Dad,” interrupved 
Jr. “Your deft evasion of 
has confused me. If I did 
what you were 
talking about before, you have certainly 
befuddled me by your last peroration.” 


my 


have a clear idea of 


“Is that a clean word?” asked his 
father, suspicioning he was being 
kidded. 

“Be serious, Dad,’ answered the 
junior partner, grinning. “I’d really 
like to know the difference between 
profits under a Use and Occupancy 
policy and profits under a Profits 
policy.” 

“The difference is, that Use and 


Occupancy insurance will reimburse the 
policyholder, for the loss of profits that 
would have been earned, if the manu- 
facturer could have gone ahead and 
made his product, without any interrup- 
tion due to fire, for instance: whereas 
Profits insurance covers only the loss 
of profits on goods already manufac- 
tured and awaiting delivery.” 
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remarked 
the 
articles be in 


“That’s clear 
Cuthbert, Jr. 
the finished 
in arriving at the sound value 


enough,” 
“But why couldn’t 


profits on 
cluded 
of the product in case of loss by fire?” 
“In other words, you suggest that the 
fire insurance policy pay more than it 
actually costs to reproduce the goods 
can’t be done, because 
only in- 


something that 
the fire 
demnifies for direct 
fire.” 

“It wouldn’t be 
way,” admitted Cuthbert, Jr. 

“And therefore,” continued his 
father, “profits insurance is necessary 
for the protection of the 
manufacturer who has sold goods, but 
is storing them pending delivery.” 

“What about the profits on 
in process of manufacture?” 

“Use and Occupancy insurance will 


insurance contract 


loss or damage by 


sound indemnity any- 


complete 


goods 


indemnify for the loss of profits that 
would have been earned, if the busines 


hadn’t been interrupted. Don’t you 
understand that?” 

“T think I do,” said his son doubt- 
fully. 

“Then let me ask you a few ques- 
tions.” 

“Shoot!” 

“What will fire insurance do?” 

“It will pay the actual cash value 
of property damaged by fire.” 

“Correct. Now what will Use and 


Occupancy insurance do?” 


“Tt will pay the expenses that must 
continue during the period of business 
interruption, and it will reimburse the 
policyholder for the loss of profits that 
would have been earned had there been 
no interruption—assuming, of course, 
that the business is operating profit- 
ably.” 

“That’s good! Now what will profits 
insurance do?” 

“Profits insurance will reimburse the 


owner of goods destroyed, for the profits 


he would have received, had he been 
able to deliver the goods.” 
“You seem to have acquired a rea- 


onably clear idea of the coverage,” 
aid Cuthbert, Sr. “Do you think you 
can sell any of it?” 
“Certainly!” answered Cuthbert Jr., 
somewhat indignant at having his sales 
ability questioned. 

“Who would you sell it to, General 
Johnson?” queried his crafty old father. 

“There doesn’t seem to be any pros- 
pect I can think of right now,” con- 
fessed the junior partner, after sev- 
eral minutes meditation. “But I’d sell 
it, I know!” 

“You can sell anything I 
snorted his Dad. 

“Certainly,” snapped back Cuthbert,” 


suppose,” 


Jr. “Why I could even sell you—and 
a cyclopaedia at that!” 

“You’d find it easy to sell me,” 
chortled his Dad, closing his rolltop 


desk. 

“Oh, yeah!” brightly retorted Cuth- 
bert, Jr., struggling into his overcoat, 
preparatory to accompanying his Dad 
home. 

"Te the 
panting from the exertion of putting on 
his rubbers. “You could sell me easily, 


grunted senior partner, 


for I’ve always wanted a cyclopaedia. 
However, there’s one drawback.” 

“What’s that?” questioned Cuthbert, 
Jr., holding the door open while he 
waited for his father to put the 
office light. 

“The drawback is that I’ve 
leaned to ride one of the darn things.” 

“Never mind,” laughed the junior 
partner affectionately, “you’re still my 
best prospect.” 

“Tf that’s the case you’d better hold 
on to me, Son, for a bird in the hand 
is the noblest work of God.” 


out 


never 








With the Editors 


Fire Insurance Expenses 
pipe analytical presentation of the 
fire insurance companies’ statements 
as shown in the Marine 
the Insurance Year Book, 1933 


Fire and vol- 
ume of 
edition, has aroused considerable inter- 
est with some definite divisions of opin- 
ion among insurance accountants as to 
the possible new groupings of the ex- 
penses of fire insurance companies with 
particular emphasis placed on _ those 
items of outgo which are most usually 
differentiated as controllable and un- 
controllable expenses. 

In order that some definiteness be 
given to the trend of the argument, The 
Spectator, in presenting a table styled 
“Fire Insurance Expenses” on another 
page of this issue, has grouped certain 
items of management expense which it 
feels, under existing conditions, are be- 
yond the ability of the managers to 
intimately regulate. It is not thorough- 
ly convinced that these items are the 
only ones which should be included as 
uncontrollable, or that they in their 
aggregate are beyond modification by 
executive direction. The Spectator, how- 
ever, believes it desirable to present its 
findings in order that discussion may be 
and a start made towards 
devising a sound and practical method 
of readily gauging the economical as- 
pects of a company’s management. 

In the group of uncontrollable 
we have included three 
300k: agents’ compensa- 


provoked 


ex- 
penses items 
from the Year 
tion, field supervision and taxes. These 
items in turn include, from page 3 of 
the annual convention blank form, item 
16, agents’ including 
brokerage; item 17, agents’ allowances; 
item 18, field supervisory expenses, and 


compensation 


item 25, taxes, licenses and fees. Under 


controllable expenses, we have _in- 
cluded home office salaries, rents and 
other management expenses, items 19 


to 24 inclusive, items 26 to 30 inclusive 
from page 3 of the annual convention 
blank. 

To the total management expenses as 
shown, we have added the adjustment 
expenses in order to set forth all mana- 
other than that strictly 
have suffered 


gerial outgo 


paid to assureds who 
losses. 

A company naturally wants to obtain 
as large a volume of desirable business 
as possible within the limitations 
prescribed by its financial resources and 
capitalization. The business of fire in- 
surance having set up certain minimums 
and maximums as standards of fair 
agency compensation, the cost of this 
business, in so far as agents’ commis- 


sions are concerned, is quite beyond the 
managers to in- 
crease or decrease. As to taxation, we 
believe that there can be no question 
that it is beyond the domination of in- 
surance company officials. 

As to the items listed under control- 
lable expense, there is some question as 
to whether some of them might not be 
subjected to modification. In such items 
as rent, home office 
maintenance, etc., it might be well to 
establish a minimums 
being listed as uncontrollable expenses 
and the excesses over these minimums 
as controllable expenses. These distinc- 
tions are suggested because there can be 
no denial, after all, that a fire insur- 
ance company must be manned by re- 
sponsible officials, have an established 
place of business and maintain an ade- 
quate office staff. It is also recognized 
that the larger a company grows, the 
more involved its executive problems be- 
come and necessarily the more capable 
must be its executive management. In 
the natural order of things, these men 
command larger remuneration. 

So too, as business expands, office 
quarters must be taken which are in 
due keeping with the importance of the 
company. It is a business principle 
that a progressive company must es- 
tablish its headquarters in an active, 
progressive location and its outgo in 
the form of rents or real estate cost 
must expand accordingly. 

It should also be borne in mind that 
whereas the amount of taxes and 
agency compensation are based direct- 
ly on premium volume, office expenses 
are likewise dependent to a great extent 
upon the same factor. As premium vol- 
ume grows and the clerical staff ex- 
pands, the rate of compensation of the 
clerical staff must advance at a greater 
progressive rate than does the premium 
volume. In other words, it is reason- 
able to assume that a company with a 
home office staff capable of handling a 
premium volume of one million dollars 
would show a lower ratio of such ex- 
pense to premium income than would 
the corresponding expense ratio of a 
company having a premium volume of 
ten million dollars because of the neces- 
sity of employing a larger number of 


power of individual 


office salaries, 


minimum—such 


higher priced supervisors for the 
clerical staff. 
We should also mention perhaps 


that the table as printed includes the 
expense ratios of companies doing a 
wide variety of business. Thus the fig- 
ures are shown of companies doing a 
reinsurance business or writing a spe- 


cial line of insuranece—factors which 
might conceivably affect the significance 


of averages or totals. 


Fire Proof Ships 

N old lady died a few days ago in 

New York City. Because of her 
great age much space was devoted in 
the daily newspapers to accounts of 
her life. Among other things it was 
stated that when she came from Eng- 
land to the United States a half cen- 
tury or more ago the voyage took fifty 
days. Today the same trip could be 
made in a modern ship in a tenth of 
that time, and the comfort possible to 


passengers has increased even more 
than has the speed of the boats. It is 
quite likely that among the many 


things this traveler thanked God for 
when she landed at New York was that 
she had escaped what has also been 
one of the major terrors to those who 
go down to the sea in ships—fire. 

Today the average passenger on a 
transatlantic liner worries little or not 
at all lest the vessel catch fire during 
the trip. But the officers and the 
crew, not to mention the owners and 
the insurers, realize the possibilities of 
such danger and never let up in their 
vigilance to prevent it. 

Of recent years much has been done 
in the way of construction and in the 
selection of material to make safer 
than ever before the lives of those on 
board against possible death because of 
fire. Only recently it was announced 
that certain French ships have all the 
curtains and hangings in the passenger 
accommodation fire proofed and that it 
is probable that all the pillows and bed 
linen used on the vessels will shortly 
be made non-inflammable. Then, even 


chat person who insists on smoking 
cigarettes or cigars in bed even on 
shipboard may be rendered a lesser 


hazard to himself and to his fellow pas- 
sengers. Sprinkler systems are used 
on some ships and more and more fire 
resisting materials are being employed. 
Naval architects, we believe, agree 
that it is impossible to eliminate the 
use of wood entirely, but when one 
compares the wooden ship, in which the 
old lady referred to crossed, with the 
steel vessels of today, it is not difficult 
to imagine that the ships of the very 
near future will see still further de- 
vices and improvements that will make 
them practically fireproof. 
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Time 


Weekly News Review 


New life insurance production for | 


November of $681,049,000, as com- 
pared with $671,242,000 in Novem- 
ber, 1932, an increase of 1.5 per cent, 
is reported for 42 member companies 
of the Association of Life Insurance 
Presidents having 85 per cent of the 
total life insurance outstanding in all 
United States legal reserve companies. 





Judge Niehaus, of Peoria, approves 
the mutualization plan for the Peoria 
Life Insurance Company which was 
submitted by the court's receiver, 
George Shurtleff, although Director 
of Insurance Ernest Palmer indicates 


that he will not approve the court's | 


plan and seeks to remove Shurtleff 
from authority in the case. 





Charles M. Biscay, advertising man- 
ager of the Western and Southern 
Life Insurance Company, Cincinnati, 
and one of the best known insurance 
advertising men in the country, dies 
at the age of 58 years. 





The Postal Union Life Insurance 
Company, which recently took over 
the California business of the Pacific 
States Life, announces that it has ex- 


tended both life and health and 
accident business to Hawaii and 
Arizona. 





S. A. Kent, assistant manager of 
the A. A. Van Goldman agency of 
the Prudential Insurance Company of 
America, is elected president of the 
Life Agency Supervisors of Chicago. 





The New York Life Insurance Com- 
pany announces adoption of a scale 
of dividends to policyholders for the 
first quarter of 1934, which will be 
the same as the scale in effect during 


1933. 





More than 400 insurance men at- 
tend the ninth annual 
Insurance Day in Hartford, at which 
Commissioner 
makes strong appeal for reduction 
in the number of agents and Dr. S. S. 
Huebner discusses trends in life in- 
surance for the near future. 





The Reconstruction Finance Cor- 
poration announces an arrangement 
whereby it has agreed to advance 
$3,500,000 funds to aid in the re- 
organization of the Globe & Rutgers 
Fire Insurance Company, the funds 
to be made available to “interested 
parties” to be used in the purchase 
of preferred stock in the reorganized 
company under a plan to increase its 
capitalization by $7,500,000. 





F. P. Hamilton resigns as president 
of the Queen Insurance Company of 
America, effective December 31, 1933, 
and Harold Warner, United States 
manager of the  Royal-Liverpool 
groups of companies, is elected to 
succeed him. 





Sheldon Catlin, vice-president of 
the Insurance Co. of North America, 
is elected to the board of directors 
of the North America and its allied 
companies. 
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N casting up accounts for 1933 I think 
that many of us will find that our most 
grievous and costly fault during the past 

year was an undue preoccupation with the 
theoretical problems besetting the monetary 
experts at Washington. It is only natural, of 
course, that some consideration of these 
questions should be entertained by an intelli- 
gent man and I think, too, that in respect 
to at least one great problem the concern of 


insurance men was not unwarranted nor 
their vociferousness misguided. 
3ut beyond the normal interest which 


every citizen should show in the affairs of 
his government there are some zealots 
among us who have insisted on accompany- 
ing the President and his aids along every 
step of their tortuous path. This makes for 
a highly interesting life but hardly a profit- 
able one if it chances that one’s vocation is 
selling insurance. 

As I look back somewhat ruefully over my 
own activities during the year I can’t help 
but conjure up visions of tangible and satis- 
fying accomplishments that might have been 
mine had I not taken the whole responsi- 
bility of recovery so terribly to heart— 
sitting up with the death watch over the 
gold standard, inspecting Federal Reserve 
purchases for inflationary symptoms, attach- 
ing myself to the markets with such sympa- 
thy that my temperature rose in inverse 
ratio with the quotations on Government 
bonds. 

I think I shall resolve to devote my waking 
hours in 1934 to performing the simple tasks 
for which I am paid. Even a few extra 
baloney dollars would be welcome. 
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Current Economic Trends 


Although 29 countries increased 
their purchases of American mer- 
chandise during the first nine months 
of 1933 as compared with the 
corresponding period of last year, 
according to the Foreign Commerce 
of the United States 
Chamber of Commerce, five markets 
taking more than half of American 
exports showed decreases as follows: 
United Kingdom, 6.8 per cent; Ca- 
nada, 21.8 per cent; Germany, 3 per 


cent; Japan 4 per cent; France, 2 
per cent. 
Total value of American farm 


crops during 1933 was estimated at 
$4,076,537,000, a 42 per cent increase 
over last year athough there was a 
decrease of nearly 9 per cent in the 
acreage of crops harvested this year. 





The records of the Bureau of Labor 
Statistics show that employment in 
manufacturing industries decreased 
3.5 per cent between October 15 and 
November 15, and pay rolls dropped 
6.2 per cent, the first loss for either 
item since March. As compared with 
November of last year, employment 
was 20.2 per cent greater and pay 
rolls 30.3 per cent larger. 





Cotton futures last week closed 
with net gains of 10 to I7 points, 
attributed entirely to the 19 to 25 
point upswing in values which occured 
in the final day's dealings under the 
stimulation of the Government silver 
purchase plan. 

In the 37 states for which fiqures 
are compiled by the F. W. Dodge 
Corporation, contracts for construc- 
tion projects of every description 
placed in the first two weeks of De- 
cember amounted to $!22,877,200, 
which is 50 per cent more than the 
total reported for the entire month 
of December, 1932, and 70 per cent 
higher than contracts awarded dur- 
ing the first two weeks of November, 
this year. 








Loadings of revenue freight for the 
week ended December 16 totaled 
554,832 cars, which was an increase 
of 17,329 cars over the preceding 
week this year and marked the first 
time since 1919 that revenue freight 
loadings have shown an increase over 
the corresponding preceding week 
instead of the usual seasonal decline 
at this period of the year. 





Internal revenue receipts declined 
during November to $135,706,922 for 
the month es compared with $164,- 
148,000 in October in a seasonal 
trend, although for the five months 
ended November 30 internal revenue 
collections were $913,114,037, an in- 
crease of $379,671,599 as compared 
with the same period last year. 





Factory sales of automobiles during 
November dropped to the lowest fig- 
ure for any period since November 
of last year, with a total of 63,904 
units, against 138,485 in October and 
59.557 in November of last year, 
according to the Census Bureau. 








FIRE INSURANCE EXPENSES 


Uncontrollable and Controllable Expenses Per $100 of Premium Income of 
Fire and Marine Insurance Companies by Groups During 1932 


(Data taken from the 1933 Fire and Marine Insurance Year Book) 
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World F. & M., Hartfor Cont 
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Total Dubuque Group 
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Total Eagle Group 


FESTER, FOTHERGILL & 
HARTUNG GROUP 
Jupiter General. Bombay 
Union & Phenix Espanol, Madrid 


Total Fester, Fothergill & Hartung 


Group 
FIRE ASSOCIATION GROUP 
(ss ation of Philadelphia 
Peliatr Philadelphia 
\ t Philadelphia 


Net 
Premium 
In om 

18 

$ 

17 .631,105 

164.874 


1,009, 608 


18,895,677 


> SOT. 462 
113.800 
1,464,352 


7,445,913 


5.0438 201 
j84 006 


3.468 516 
19 SS6 315 
15.534, 206 

756,833 
359.3038 


5.184.001 


45,189,264 


12,811,471 
470.248 
202 . 064 


13,483,783 


2,493 507 
4172 900 


2,9€6,407 


565.38 
2,784,443 


3.349,824 


1. 337,759 
957 .122 


2 022,046 


6,045,890 
1.400, 560 

$23,031 
q 300 499 
1,615,628 
6.973.887 


30,175,245 


1,970,128 


980 .320 
2,950,448 
1.118.997 

756,708 

062.484 


3,938,189 


234,301 
R80 SIS 
2,073,310 


3,197,129 
7,384,109 
171,991 


171,991 


7,728,091 


Uneontrollabl 
expenses 


$ 


6,196,634 
oa 


30 47% 
361,607 


6,597,713 
2,140,045 
12.082 
510.736 


2,701,813 


1.070.541 
5,984,291 
+. 860,825 

260 S875 

120588 
1,642,159 
13,957,279 


4,160,331 
157,026 
68,318 


4,385,675 


893 , 238 
90 372 


983,610 


188,791 
RSO. 155 


1,087,946 


515,478 
340, 268 
S08 , 226 


2? 290.735 
574.981 
165,681 

3,392 ,359 
624,779 


2,553,482 
11,265,989 


792,190 
396.447 


1,188,637 
438 S883 
658.074 
468 826 


1,565,783 


89 045 
364.688 
970,146 


1,423,879 


2,435,029 
56,742 


57.435 
2,549,206 
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lox pe nses 


* 


3,190,547 
37,479 


3,311,045 


1,146,216 
27, 260 
281,428 


1,454,904 
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10,022 


864,724 


532,349 
388 053 
568 363 
134 3 
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7,667,412 


2,197,412 
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x 
oe 
v2 


213,057 
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57.753 
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586,156 


3,242 
20,471 
74,376 


98,089 


1,409 626 
34,732 
34,549 


1,478,907 








lotal 
Management 
Ex pense 


$ 


9,387,181 
76.951 


144,626 


9,908,758 


3,286, 261 
60. 202 


801,164 


4,156,717 


2,481,736 
145,630 
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1,602 800 
9,372,344 
7,438,188 
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188,244 


2.627 ,627 
21,624,691 
6,357,743 

145, 160 


110,816 
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1,493,024 


311,036 
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185,532 
4,620,997 
837 ,. 836 
3,462,441 


15,139,128 
1,065, 568 
580,181 
1,645,749 
496 636 
836.993 
818,310 


2,151,939 


92,287 
385,159 
1,044, 52 





1,521,968 


3,844,655 
91,474 
91,984 

4,028,113 











Uneontrollable 
Expenses to 
Premium In 

come per $100 


34.92 


36 47 
36.903 
35 49 


32.47 
33.40 
33.82 


32.53 


33 40 


32.29 


32.48 


38.53 
39.97 


37.89 
41 O05 
36.09 
38 67 
36.62 


40 21 
40 44 
49.28 
39.22 
4413 
39.76 


38.00 
41.00 
46.79 








Total 
Controllable | Management 
Expenses to Expenses to 
Premium In- | Premium In 
come ver $100 come per $100 
$ | $ 
18 10 53.25 
2 74 16 69 
7.55 40.44 
17.52 52.44 
19 54 | 56.01 
23 95 60.88 
19.22 | 54.71 
19.54 | 55.83 
16.93 9 21 
2 84 37.84 
15.93 48.40 
15 35 46 21 
17.04 47.13 
16 53 | 47 . 88 
17.78 | 52.25 
16 33 | 52.40 
19 O1 50 69 
| 16.97 | 47.86 
17.15 49 62 
18 74 52.14 
21 04 54.86 
17.26 49.79 
14 08 49.90 
33.49 52.60 
17.17 50.33 
21 62 55.02 
22.26 54.55 
| 22.16 54.64 
16.17 54.70 
5 61 | 51.16 
7.78 47.75 
14 46 52.35 
7 51 48 56 
| 4 69 43.86 
13.07 49.16 
13.19 51.86 
13.03 49 65 
12.83 } 50.17 
| 
| } 
13 88 54.09 
18 74 59.18 
15.49 55.77 
>. 16 44 38 
10.18 47.64 
32.90 77.03 
14.88 54.64 
1.38 39.38 
> 30 43.30 
3.59 50.38 
3.07 47.61 
19.09 52.07 
20 20 53.21 
20.10 53.51 
19.14 52.13 
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I< al 
Net ty ntrollable mtrollabl \Ianagement 
|’ I " veonses t xy ‘ ) I en 
Ir " lla ( lla Int ! ium Ir Premium In i 1 In 
1932 I I nist I per $100 yme per $100 per $100 
< s $ ~ 7 s $ 
Fini i] ID GROUP 
| ‘ | Francise +099 610 4.257 ,50 715,851 6 973 ,354 2 5O 20.73 53 
Home F. & M Prat , 066, 188 727 , 841 533,390 1,061,231 5.23 16.14 1. 37 
On lental Ir ra Co., “an Francisce 679,745 232 , 299 123 3 S55, 632 34°18 18.14 D2 .3 
Total Fireman's Fund Group 15,£45,543 5,217,643 3,172,574 8,390,217 32.93 20.02 52.95 
S. BALLARD GROUP | | 
International, N. 2,022,046 BOS 226 157,245 965,471 39 O07 | 7.78 47.75 
New India 198,398 | 103,259 | 13,934 217,193 | 40 79 } 2.80 | 43.59 
Skandinavia 936,711 (06,011 8, 859 364,870 | 32 67 | 6.28 | 38.95 
Total S. Ballard Group 3,457,155 1,317,496 230,028 1,547,524 | 38.11 6.65 44.76 
BOSTON GROUP 
Boston 5,304,890 1,691,115 1,034,216 2,725.331 31.88 19.50 51.38 
Old Colony 1,482,575 479,209 196 674 675,883 32 32 13.27 45.59 
Total Boston Group 6,787,465 2,170,324 1,230,890 3,401,214 | 31.98 18.13 £0.'1 
CALEDONIAN GROUP | 
Caledonian American, N. Y 258,973 101,201 41,978 143,179 39 09 16.21 55. 30 
Caledonian, Edinburgh 2,233,107 869,133 427 .927 1,297 ,060 38 92 19 16 58 O§% 
Netherlands, The Hagus 450,605 202 , 604 120,002 322,606 44 96 26 63 71.59 
Total Caledonian Group 2,942,685 1,172,938 589,907 1,762,845 39.86 20.05 59.91 
CHUBB & SON GROUP 
Alliance, London 748,916 316,195 46,123 362 ,3:8 42 22 6.16 48 38 
Federal, Jersey Cit 2,700,161 1 , 266 , 967 191,427 1,458,394 46 92 7.09 54.01 
London Assurance, London 3,509,758 1,268,739 634,611 1,903,350 36.15 18 O8 54.23 
Marine, London 1,463 ,347 782 ,327 76,270 858,597 53 46 5.21 58 67 
Merchants Fire, New York 3,352,649 1,143,884 479 343 1 ,623 , 227 34.12 14 30 48 42 
Sea, Liverpool 807 , 604 325 ,8f2 48,419 374,271 40 35 6 00 46 35 
Total Chubb & Son Group 12,582,435 5,103,964 1,476,193 6,580,157 40.56 11.73 52.29 
COMMERCIAL UNION GROUP 
American Central, St. Louis 2,533,845 961,217 452,301 1,413,518 37.94 17.85 } 55 79 
British General, London 444,055 163 ,360 78,091 | 241,451 36.79 17.59 54.38 
California Insurance, San Francisco 1,584,110 616,514 283 ,497 900 ,O11 38 92 17.90 56. 82 
Commercial Union Assurance, London 6,239,672 2,287,446 | 929,265 | 3,216,711 6. 66 14.89 51.55 
Commercial Union Fire, New York 906 , 240 344,675 | 161,201 | 505,876 38.04 17.79 55. 83 
Palatine, London 1,399 , 237 520,944 249,982 | 770,926 37.23 17.87 | 5.10 
Union Assurance, London 1,159,460 427 ,693 207 , 234 | 634,927 36.89 17.87 54.76 
Total Commercial Union Group 14,266,619 5,321,849 | 2,361,571 7,683,420 37.30 16.55 | 53.85 
| 
CORROON & REYNOLDS GROUP | | 
American Equitable Assurance, New York 4,681,124 1,850,731 | 687 , 686 2,538,417 39.54 14 69 j 54.23 
Globe and Republic, Philadelphia 3,010,290 1,204, 231 506,91 } 1,711,144 40.00 16.84 | 56.84 
Importers and Exporters, New York ! 552,446 170,563 | 331 , 4 501,788 30. 88 59 96 | 90.84 
Knickerbocker Insurance, New York | 1,633,511 658,247 715. | 1.373.397 40.30 | 43.78 | 84 O08 
Merchants & Manufacturers, Newark 1,537,536 605 , 239 229 | 834,998 | 39 36 | 14.94 | 54 30 
New York Fire, New York... | 2,224,881 884,743 | 355 1,240,101 | 39 77 | 15.97 55 74 
| | | | | 
Total Corroon & Reynolds Group. | 13,639,788 5,373,754 | 2,826,091 | 8,199,845 39.40 | 20.72 | 60.12 
| | | 
FRANK & DUBOIS GROUP | 
London & Provincial 377 ,637 137,122 77,18) 214,392 36 31 20 44 | 56.75 
Seaboard F. & M., New York 1,002,904 336,729 168,070 504,799 33. 58 | 16 76 50 34 
Yorkshire, York 1, 888.187 676 , 288 386,285 | 1,062,573 | 35.82 20.46 | 56 28 
| | | 
Total Frank & Dubois Group 3,763,728 1,150,139 631,535 1,781,674 | 35.19 19.32 | 54.51 
| | | 
' 
GENERAL AMERICA GROUP | | | 
First National Insurance Co., Seattle 551,747 209 867 | 81,562 291,429 | 
General, Seattk 2,865,698 637 .570 390,046 1.027.616 22 25 13.61 35 86 
Total General America Group 2,313,951 847,437 471,698 1,319,045 36.62 20.38 57.00 
GLENS FALLS GROUP 
Commerce, Clens Falls 1,215,0°8 395,195 374,492 | 769 687 | 32 53 30.82 63.35 
Glens Falls Ins. Co., Glens Falls, N. ¥ 5,731,727 1,755,673 | 2,606,807 | 4. 362,480 30.63 | 45.48 76.11 
| | 
> | | | , 
Total Glens Falls Group 6,946,785 2,150,868 | 2,981,299 | 5,122,167 | 30.96 | 42.92 73.88 
GREAT AMERICAN GI OUP 
American Alliance, New York | 1,660, 156 597 , 822 279,781 | 877 ,603 36.01 16.85 52 86 
American National, Columbus, Ohio | | | 
Associated Reinsurance, New York 36.376 120,906 | 3.744 | 117.162 | | | 
County Fire, Philade!phia 137 , 364 143,453 | 70,871 | 214,324 | 32 80 16.20 | 49 00 
Detroit F. & M 1,222,792 168 094 207 , 284 675.378 | 38 28 16 95 55.23 
Great American, New York | 14,411,033 5,233,468 2,662,379 | 7,895,847 36 32 18 47 54 79 
Massachusetts F. & M., Boston 611,396 208 , 423 102,879 311,302 34.10 | 16.83 50 93 
North Carolina Home, Raleigh 352,012 23 , 829 4.418 | 28 , 247 | 
Rochester American, New York | 700 696 215,777 105,159 | 320,936 30 80 15.01 45 81 
Total Great American Group | 18,655,049 7,011,772 | 3,429,027 10,440,799 37.59 18.38 55.97 
HARTFORD GROUP | | | 
Citizens, Jersey City | 384.841 132,258 | 36.273 | 168,531 34 37 9 43 | 3 80 
Hartford Fire, Hartford 32 ,.975.673 11,329,844 | 5.448.564 | 16,769,408 34 33 16.52 | 50 85 
New York Underwriters, New York 985.362 | 373,348 126,377 | 502 735 38. 20 12.83 51.03 
Northwestern F. & M., Minneay clis 580,963 | 212,162 84,491 296 ,653 36 52 14.54 | 51.06 
Queer n City Fire, Sioux Falls, 8. D | | 
Stonewall, Mobile, Ala 58.968 | 5.598 28.894 192 9 50 | 19 06 8 56 
Twin City, Minnesota | 270, 241 105,519 22.193 127,712 39.05 | 8.21 47 26 
Total Hartford Group | 35,256,048 12,152,739 5,746.792 17,899,531 34.47 16.30 50.77 
HOME GROUP 
Baltimore American, New York 2,506,915 922 ,. 988 334,896 1,307,884 36 $2 15.35 52.17 
Carolina, Wilmington, N. C 465.345 171.030 54,785 225.815 36 76 11.77 48 53 
City of New York 1,919,635 717.729 208.310 926 .039 37 39 10.85 48 24 
Franklin, Philadelnhia 5,744,005 2,116,445 489 753 2,606,198 36 85 8.53 45 38 
Georgia Home, Columbus, Ga 567 .651 194,731 65,600 260 .33 34.31 11.55 | 45 86 
Halifax Fire, Nova Scotia 581,541 212,169 50,339 262, F08 36 49 8 66 45.15 
Harmonia, Buffalo 701,750 58 334 76,816 335,150 36 82 10.95 47.77 
| 
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Mercury, St. Paul 1,654,620 566,888 


Premium 
Income Uncontrollabk 
| 1932 Uxpenses 
a_i $ 
ROYAL EXCHANGE GROUP 
Provident Fire, New Hampshire 122 , 256 46,611 
Royal Exchange, London 2,084,574 773,875 
State, Liverpool 660, 184 252,101 
Total Royal Exchange Group 2,867,014 1,072,587 
| 
ROYAL GROUP 
American & Foreign, New York 1,336,173 404 , 262 
British & Foreign Marine, Liverpool 490 , 068 165,796 
Capital, Sacramento 141,975 | 60,072 
Newark Fire, Newark 2,945,196 982,425 
Queen, New York 6,909 ,958 2,292,139 
Royal, Liverpool 8,487,501 2,758,685 
Total Royal Group 20,310,871 | 6,663,379 
ST. PAUL GROUP 
| 
St. Paul F. & M., St. Paul 11,523,461 | 3,927,516 
Total St. Paul Group | 13,178,081 | 4,494,404 
SCOTTISH UNION GROUP | 
American Union, New York. . 317,260 | 93,709 


31,273 
57,432 


1,013,843 


96 , 603 
199 ,630 
3,040,320 


Central Union Ins. Co. of N. J., Jersey City 
Maritime, Liverpool. . . | 
Scottish Union & National, Edinburgh 


3,653,813 


Total Scottish Union Group 1,196,257 
| 
- SECURITY GROUP | | 
California Un., San Francisco 34,853 | 18,312 
East & West, New Haven 436,140 178,926 
Security, New Haven 4,135,123 | 1,532,015 
Total Security Group. 4,606,116 1,729,253 
| 
SPRINGFIELD GROUP | 
Micl igan F. & M., Detroit 1,274,892 464,428 
New England Fire, Pittsfield | 380,670 | 141,615 
Sentinel, Springfield : ; 385 ,953 141,193 
Springfield F. & M., Mass 11,887,050 4,170,761 


Total Springfield Group 13,928,565 | 4,917,997 





( 








| Total 
| Uncontrollable Controllable Management 
Total | Expenses to Expenses to Expenses to 
‘ontrollable | Management | Premium In- Premium In- Premium In- 
Expenses | Expenses | come per $100 | come per $100 | come per $100 
_£ $ | $ eae $ 
23,815 70,426 38.14 19.49 7.63 
370, 847 1,144,722 37.13 17.79 4.92 
24,784 | 376, 885 38.19 90 57.09 
= | | a - ! 
519,446 1,592,033 | 37.41 | 18.12 55.53 
| | 
| | | 
273 , 922 678,184 | 30. 26 20.50 j 50.76 
90, 580 256 , 376 33.84 | 18 48 | 52.32 
27 ,052 87,124 42.33 19.06 61.39 
602,223 | 1,584,648 | 33.36 | 20.45 53.81 
1.371.846 | 3.663.985 | 33.17 19 85 53 O2 
1,950,488 | 4,709,173 | 32.50 | 22.98 55.48 
4,316,111 | 10,979,490 32.80 21.25 | 54.05 
| | | 
209,641 776,529 34.26 | 12.67 | 16.93 
1,714,408 5,641,924 34.08 | 14.88 | 18.96 
1,923,049 | 6,418,453 | 34.10 | 14.59 43.69 
73,570 | 167,279 | 29.54 23.19 | 92.73 
22,622 53,895 | 32. 37 23.42 | 55.79 
20. 967 78.399 | 8.77 10.50 39.27 
670,854 1,684,697 | 33.35 22.06 55.41 
788,013 1,984,270 | 32.74 | 21.57 54.31 
1,672 19,984 | 52.62 | 4.80 57.42 
80,293 | 259,219 | 41.03 18 41 59.44 
728,624 | 2,260,639 | 37.05 17.62 54.67 
J | — annie 
810,589 2,539,842 | 37.54 17.60 | 55.14 
| 
211,533 | 675,961 | 36.43 16.59 53.02 
56,592 | 198,207 | 37.21 14.87 92.08 
52,716 | 193,909 | 36.58 13.66 0.24 
2,150,892 6,321,653 | 35.09 | 18.09 | 53.18 
| i : ed 
2,471,733 7,389,730 35.31 17.75 53.06 











— 





THE GUARANTY LIFE INS. C0. 


DAVENPORT, IOWA 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, President and Mgr. 


























MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


Backed and endorsed by the most substan- 
tial and influential business men in Kansas 


City. 


THE MANAGEMENT Practical insurance men of long experience 
and conspicuous success. 

THE TERRITORY MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 


in the country today. 


FREDERIC S. WITHINGTON, 
Sec’y & Actuary 


DANIEL BOONE, Jr.. 
President 























For the Wide Awake Agent 
Who Desires to Get Ahead 


We offer a complete set of modern policy 
forms, including Modified Life, Family 
Income Rider, Retirement Annuities and 
Juvenile Policies including Insurance on 
the Beneficiary. Policies issued with or 
without Disability, General and Travel 
Accidental Death Benefits for Standard 
| and Sub-standard Classes. 





- Numerous leads are available by means 
| of our group contacts and other sources, 
and effective cooperation makes the agency 
contract readily profitable. 


Apply to 
The Union Labor Life 
Insurance Company 
WASHINGTON, D. C. 














AGE and STABILITY 
continue to be the outstanding qualifications of 
UNION MUTUAL LIFE 
INSURANCE COMPANY 


INOCOBPORATED 18438 


PORTLAND, MAINE 














Now Being Distributed 


THE LIFE INSURANCE YEAR BOOK 
1933 EDITION 


THE SPECTATOR COMPANY 
56th and Chestnut Sts. Philadelphia 
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THE OLD LINE 


CEDAR RAPIDS 
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LIFE INSURANCE Co. 5 Southland District 


GOOD senenesy 


COMPANY 
FOR GOOD MEN 


CARoibbins. Pres CA Svaboda; 


HOME OFFICE: CEDAR RAPIDS. iowall 











Managers are *Friends 
2 in Need” to Our Agents 


5 “They come bearing good tidings to the Southland Agent 


working alone in a remote territory.” 


S He Helps Work Out Programs .. . 


District Manager's first step is to go over the prospects on 


The Southland Life 


which the agent is working. The problems faeing cach 


He Calls on Prospects With You .. . Then the District 
Manager goes with you to call on the tough ones Ilis 
experience often proves of help in closing the sale. 

rhis is the kind of help that is typical of the Southland 


3S ife Agency proposition. it sounds good to you, write 
to Clarence E. Linz, First Vice-President, or to Col. Wm. 








FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 


Denmark 
Thomas B. Donaldson 


18 Washington Place, Newark, N. J. 


Franklin W. Fort 

















NORTHERN INSURANCE Co. 


| 
| OF NEW YORK 








. FE. Talbot, Agency Manager. 


Southland Life 
sy Insurance Company 
> HARRY L. SEAY, President 


HOME OFFICH DALLAS, TEXAS 
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The | 
United States Life Insurance 
Company 


| In the City of New York 


Organized 1850. Non-Participating Policies 
Only. Over 81 Years of Service to 


























Write for Folder Showing Elaborate Display 
—= FZ 








AS ABOVE SHAPE. YOUR Copy 


Black and Silver Metal Debossed—1M-$7.50 3M-$12.50 5M- $16.75 
We have all kinds at prices that talk. 




















| 83 MAIDEN LANE NEW YORK | Policyholders 
| | Cw 
FIRE | | Good Territory for personal producers, under 
AUTOMOBILE | Guest comneest. 
— 7 ow 
— = HOME OFFICE | 
——— ava nF 156 Fifth Avenue New York City | 
GRAND RAPIDS LABEL CO. | 
Ky GRAND RAPIDS, MICH. 
qs Poticy LABELS atcxinos a 


_ TO 


LIFE UNDERWRITERS | 


EVERYWHERE 








Best Wishes 


for a 








The Home Life Insurance Company 
of America 
Protects the Entire Family 





P Aun “ e quipped to serve every need for protection 
Mole ' < e ‘ssi on both Industrial and Ordinary p'ans from 
t t Ave ¢ next rthday The Home Life sales-kit eans a 
f potential policyholders 1 k of every oor-bell 
There Is a Home Life Pelicy for Every Purse and Purpose 


Over One Hundred Millions in Force 


Philadelphia, Penna. 


| (Interested in Replies from Pennsylvania and Delaware) 
t 


Independence Square 


Prosperous 
1934 
TED M. SIMMONS 


Manager United States Agencies 
CRAWFORD H. ELLIS EDWARD G. SIMMONS 
President Vice-Pres. & Gen. Mgr. 
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HEN The Capitol Life In- 
surance Company, back in 
1923, found that it had out- 
grown its quarters in the historic old 
Tabor Opera House Block, where for 
eighteen years it had been growing and 
expanding, its officers and directors be- 
gan to look about for a suitable site on 
which to erect a home office building. 
The site selected is located on Capitol 
Hill, just two blocks above Broadway, 
the main north and south thoroughfare 
of the city, marking the present eastern 
boundary of the business district. It 
thus enjoys the seclusion of the resi- 
dence section while yet remaining with- 
in walking distance of the heart of the 
city. 


Building Started in 1924 


The first unit of the building was 
completed in 1924. Of Colorado Yule 
marble, such as was used in the Lin- 
coln Memorial at Washington, with 
granite foundations and terra cotta 
trimming, it is a fine example of the 
Grecian Renaissance. One enters the 
vestibule through great bronze doors 
of simple beauty. The main lobby ex- 
tends through two floors, surrounded 
by a balcony, the walls and decorative 
ceiling of terra cotta. 

The original plans contemplate ex- 
pansion through a second unit, identi- 
cal in size and structure with the pres- 
ent one, to be built to the east of the 
first unit, with a connecting central 
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Home Office 
Buildings 
of 


Distinction 
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The Capitol Life 
Insurance Co., 
Denver, Colo. 





tower unit rising above the surround- 
ing buildings. 

The impression which the first visit 
to The Capitol Life Building gives is 
that of a light, airy, comfortable home 
office, built along lines of simplicity, but 
beautiful in every detail. Occupying the 
ground where once stood the mansion 
of a Denver pioneer, the impcsing ele- 
vation, the magnificent old trees, and 
the inspiring view of the Rockies to the 
west, all combine to give distinction to 
this structure. 





The building is three stories high and 
faces on a tree-shaded thoroughfare. 
Setting back on a well kept lawn, the 
building extends 168 feet. The main 
entrance, shown in the cover picture 
of this issue, is one of the most decora- 
tive and attractive possible. 

The Capitol Life was organized in 
1905 and writes ordinary, group and 
various special lines. The officers of the 
company are as follows: President, 
Clarence J. Daly; _ vice-president, 
William E. Hutton; treasurer, J. G. 
Bauer; secretary, L. W. Pfarrer. Dr. 
F. W. Kennedy is medical director. The 
directors are: William E. Hutton, 
Clarence J. Daly, Charles Bottcher, 
William A. Diffey, Elthea B. Daly, John 
G. Bauer, Dr. J. W. Amesse, Frank W. 
Kenney, John L. Dower, Louis Mack, 
Earl O. Kistler and L. W. Pfarrer. 

The company operates in Arizona, 
California, Colorado, Idaho, Kansas, 
Montana, Missouri, Nebraska, Nevada, 
New Mexico, Oklahoma, South Dakota, 
Texas, Utah, Wyoming, Illinois, North 
Dakota, Iowa, Oregon and Washington. 





Employees Aid Needy 


The Employees’ Association of the 
American Central Life Insurance Com- 
pany, Indianapolis, this year ap- 
propriated approximately one month’s 
dues for filling Christmas baskets for 
the needy. 
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Life Insurance Sales 


Showing Steady Gains 


Sales Research Bureau Review 
Charts Upswing Starting at 
End of First Quarter of 1933 


HARTFORD, CONN., Dec. 26—In review- 
ng the year 1933 it is encouraging to 

the trend in life insurance. Al- 
though the volume for the year will be 
omewhat below the 1932 figure the 
trend in sales during the past months 
has been steadily upward. At the close 
of the first quarter of 1933 reports 
that sales were 74 per cent of 
last year’s volume; by the end of six 
months this percentage had increased 
to 79 per cent. During the summer, 
conditions continued better and at the 


close of September sales had reached 


howed 


84 per cent of the volume of the nine 
months of 1932. Since then the trend 
has been steadily upwards and esti 
mating for December it is felt the 
yearly volume will be 87 per cent of 
the 1932 new business. 

The 1933 volume of life insurance, 
although considerably smaller than that 
of the prosperous years before 1929, 
nevertheless represents an increasing 
proportion of the country’s income. 
Fifty years ago annual sales totalled 
$200,000,000; more than twice this 
amount was sold in every month of 
1933. The large amount of money 
being invested in life insurance is more 
easily understood when we consider 
that in every working day in 1933 the 
American people purchased an aver- 
age of over $23,000,000 of new life in- 
surance protection. This figure repre- 
sents ordinary life insurance only and 
does not include the thousands of dol- 
lars being invested in annuities. 


Trend for Year 


The figures below are interesting in 
revealing the decided upward trend of 
insurance during the year. Over half 
the companies reporting figures for 
November showed a gain over last 
November. In every section of the 
country the experience for the month 
is considerably better than for the 
eleven months of the year which is. of 
course, an indication of improvement. 
As life insurance is an excellent re- 
flector of general economic conditions, 


this gain in insurance indicates gen- 
erally better business conditions. 
Nov. 1933 


Compared to 
Nov. 1932 


11 Months, 1933, 
Compared to 
11 Months, 1932 


United States Total 97° 86 
New England 100 92 
Middle Atlantic w4 83 
East North Central 97 RH 
West North Central 102 88 
South Atlantie 99 RH 
East South Central 106 5 
West South Central 103 bab] 
Mountain .. 103 R2 
Pacific . 98 83 


These figures are prepared by the 
Life Insurance Sales Research Bureau 
at Hartford, Conn., and represent the 
experience of 79 companies having in 
force 93 per cent of the total Ordinary 
legal reserve life insurance outstand- 
ing in the United States. 


J. A. McAndless Elected 
First Vice - President 


Arthur F. Hall, president of the 
Lincoln National Life of Fort Wayne, 
Ind., has announced that A. J. McAnd- 
less, a vice-president of the company, 
has been promoted to the post of first 
vice-president to take the place made 
vacant by the recent death of Franklin 
B. Mead. He also announced that E. C. 
Wightman the company’s controller, 
had been appointed to the vice-presi- 
dency being vacated by Mr. McAndless, 
Both men are well known in insurance 
circles and have been with the com- 
pany several years. M. C. Ledden has 
been named chief accountant. 








CANADIAN LIFE INSURANCE IN FORCE 


NEARS SIX 


G. D. Finlayson, superintendent of 
insurance for the Dominion of Canada, 
has issued the second part of his re- 
port on the life and fraternal insurance 
for 1932, covering the business of com- 
panies operating under Dominion regis- 
tration. 

Life insurance in 1932 was trans- 
acted by 43 active companies, 28 Cana- 
dian, 6 British and 9 United States. In 
addition to these active companies there 
were 6 British and 5 United States 
companies registered to transact life in- 
but which had practically 
ceased to write new insurance. 

On Dee. 31, 1932, the insurance in 
force amounted to $6,471,608,546, a de- 
crease over the outstanding volume on 
Dec. 31, 1931, of $150,659,247. 

The net amount of new business 
issued and paid for during 1932 was 
$653,249,366, a decrease of $129,466,698 
as compared with 1931. Group insur- 
ance written in 1932 and included in 
the foregoing total amounted to $15,- 
990,768, compared with $38,433,384 in 
1931. In 1932, Canadian companies 
wrote $399,498,023; British companies, 
$13,054,139, and United States com- 
panies $240,697,204. 

The total amount of business lapsed 
was $411,222,211, or 55.19 per cent of 
the gross new business written as com- 
pared with $408,714,188, and 45.91 per 
cent respectively in 1931. The amount 
surrendered was $364,285,951 or 48.90 
per cent of the new business written 
compared with $245,985,875 and 27.63 


surance, 


AND HALF BILLION MARK 


per cent in 1931, or combining lapses 
and surrenders, the total amount in 
1952 was $775,508,162, or 104.09 per 
cent of the new business as compared 
with $654,700,063 and 73.54 per cent in 
1931. 

Death claims during 1932 amounted 
to $45,384,243 compared with $43,082,- 
004 in 1931. 

Policy loans in 1932 were $244,163,- 
978, an increase over 1931 of $25,584,- 
039. 

Aggregate In Force 

Policies in force at Dec. 31, 1932, 
were, Ordinary 2,487,691 for $5,329,796; 
Industrial, 4,097,592 for $825,604,208. 
Ordinary policies average $2,143 and 
industrial $201. Total premiums re- 
ceived on these several classes were 
$219,159,475, and of this amount $180,- 
772,521 went to policyholders and their 
beneficiaries. 

On Dec. 31, 1932, the total assets of 
Canadian companies and the assets in 
Canada of British and United States 
companies were $2,145,602,127, an in- 
crease during the year of $38,443,787. 
The combined income for 1932 was 
$449,703,546, and disbursements were 
$180,807,724. 

The addition of $175,908,710 of 
fraternal insurance carried by organi- 
zations authorized in Canada will make 
the amount of life insurance carried 
by all companies reporting to the De- 
partment of Insurance for Canada at 
Dec. 31, 1932, over six and one-half 
billions. 
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Guardian Life Opens 
New Agency in N. Y. 
The establishment of a 
in New York City is announced by the 
Life Insurance Company of 


new agency 
Guardian 
America. 

As 


metropolitan agency 


this unit in its 
organization, the 
Guardian has Clarence N. 
Leyendecker and Jerome A. Schnur, two 
outstanding of New York 
City’s life underwriting fraternity. 
With the opening of the Leyendecker- 
Schnur agency on Jan. 2, 1934, with of- 
fices in 1907 Transportation Building, 
225 Broadway, the Guardian will have 
11 agencies in the metropolitan district. 
The others are the F. S. Doremus 
Agency and the James A. Tyson Agency 
in the company’s Home Office Building 
at 50 Union Square, the Leo D. Landau 
Agency at 1440 Broadway, the James 
Elton Bragg Agency in the Woolworth 
Building, the J. M. Eisendrath Agency 
in the Empire State, the James Faller 
Agency at 1775 Broadway; the Paul 
Alexander Agency at 16 Court Street 
and the Morris Haiblum Agency in the 
Williamsburg Savings Bank Building, 
both in Brooklyn; and two agencies in 
Newark under the 
E. Bay and E. D. Finch, Jr. 


managers of new 


appointed 


members 


management of M. 


C. J. Zimmerman Agency 
Continues Record 

The Newark Agency of The Connec- 
ticut Mutual Life Insurance Company 


Fine 


ranks fourth among the _ sixty-three 
agencies of the company in paid-for 
business for the year to date. The 


month of November was the second best 
month that the agency has enjoyed in 
its entire history as regards paid-for 
business. Six members of the agency, 
in addition to the general agent, 
Charles J. Zimmerman, qualfiied for the 
company convention to be held at Hol- 
lywood, Florida, late in January. They 
are: William W. Banton, George J. 
Gold, the agency’s leading producer, 
Samuel Schechner, Garret W. Gordon, 
Francis W. Hunter and Charles R. 
Rothenberg. 


Spokane Managers Elect 


W. B. Thamm, Prudential, has been 
elected president of the Spokane 
(Wash.) Life General Agents’ and 
Managers’ Club for 1934. Mr. Thamm 
is also vice-president of the Spokane 
Life Underwriters’ Association. Other 
officers elected include: J. A. Bronson, 
Fidelity Mutual, vice-president; Thomas 
Seward, Mutual Benefit, secretary- 
treasurer. 
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Court Decision 
In Group Case 


LANSING, MicH., Dee. 25—The 
held in a 


Mich- 


igan supreme court has cur 


rent opinion that acceptance of an 


employee under a group contract who 
is over the age for permanent disability 
set forth 
constitute a 


contract, 
the 


benefits, as in the 


does not waiver of 
exception and the employee, if perma- 
nently disabled, may not recover under 
f the policy. 


that phase « 
The case was that of John 
by Frank W. Rogers, next 
Metropolitan Life. The 
company issued a group policy cover- 
ing employees of the General Motors 
Truck division, paying death and dis- 
ability benefits, the latter both tem- 
porary and permanent. The contract 
set forth, however, that employees over 


A. Rogers 
friend, vs. 
defendant 


age 60 could not recover under the 
permanent disability clause. Rogers’ 
age on his application was 64. After 


he had paid premiums for five years he 
became permanently disabled and 
sought to recover on the ground that 
the company’s acceptance of his appli- 
cation set aside the specific exception 


made in the contract. 


General Agent at Jacksonville 

Charles L. 
general agent at Jacksonville, Fla., for 
the Mutual Benefit Life Insurance Co. 
as of Jan. 1, 1934, following the resig- 
nation of M. G. Darby. He was ap- 
pointed general agent at Oklahoma City 
in partnership with J. N. Dyer in 1921. 
In 1924 he was called to the home of- 
fice as field service manager and since 
then has been engaged in supervisory 
work throughout the country and re- 
cently chiefly in the South. 


Sykes has been appointed 


Resigns as Vice-President 

William Macgregor Morris, who has 
been a vice-president of Atlantic Life 
Insurance Company of Richmond, Va., 
since October, 1929, is leaving that posi- 
tion at the close of the year, according 
to an announcement by that company. 
The appointment of a successor is not 
anticipated. Prior to coming with At- 
lantic Life Mr. Morris was with the 
Guardian Life of New York. 


Provident Mutual Appointment 

C. Chase Stevenson recently moved 
to Richmond, Ind., from Nebraska, to 
become a special agent for the Provi- 
dent Mutual Life in Wayne, Union 
and Randolph counties. 


Guarantee Mutual 
Life Appointments 

Glen B. Fisher, for several years 
South Dakota manager at Sioux [alls 
for the Guarantee Mutual Life of 
Omaha, has been made Oregon man- 
ager with headquarters at 402 Ameri- 


can Bank Building, Portland. 

Mr. Fisher 
Warren A. 
Sunshine Underwriters, 
alls, a General Insurance Agency cov 
ering the entire state of South Dakota, 


succeeded by 
secretary of the 
Inc., of Stoux 


has been 


Swark, 


Mr. Swark’s office is located in the 
Strand Building. 

The Guarantee Mutual Life has ap- 
pointed G. A. Phelps as manager for 
several counties in Eastern Iowa and 


Western Illinois, with headquarters at 
Davenport, Iowa. 

Vernon D. Blank, of Des Moines, has 
Chas. R. 
Guaran- 
now 
has 


become associated with 


Fischer, lowa manager for the 
tee Mutual. The firm, which is 
operating as Fischer & Blank, 
charge of the state of 

with the exception of the districts ad- 
jacent to Davenport and Council Bluffs. 


entire lowa, 


New Company Pays 
First Death Claim 


WARREN, ARK., Dec. 23. 
10 minutes after receiving notice of the 
death of one of its policy holders, the 
Southern Equitable Life Association of 
this city had delivered a check in full 
settlement to the beneficiary of the 
policy. This was the first death claim 
to be made since the company was or- 
ganized in July of this year. Officers 
and directors are: J. B. Frazer, R. W. 
Fullerton, S. B. Fullerton, B. Ball and 
L. H. Derby, all of Warren. 


Less than 


Joins Yates Agency 


Chas. M. Flint, former’ general 
agent for the Massachusetts Mutual 
Life at Wichita, Kan., at present a 
resident of Long Beach, Cal., has be- 
come associated with the agency staff 
of John W. Yates, general agent for 
the company in Southern California. 
Mr. Flint will be engaged in personal 
production. 


Montana Life Gains 


The Montana Life of Helena reports 
an increase of 49 per cent in received 
business during November this year 
over that of a year ago. This is but 
one of the many proofs that life insur- 
ance is among the industries that are 
most alert to recovery signs. 
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LOOKING FORWARD 
YOUR FUTURE 


ARE YOU QUALIFIED 
for an 


ATTRACTIVE GENERAL AGENCY OPPORTUNITY? 


GIRARD LIFE INSURANCE CO. 


Opposite Independence Hall, Philadelphia, Pa. 











Few Po cyholders have paid renewal premiums to the ne 
Have Filed Claims mpany or have otherwise indicated 
t would continue to carry their 


irance has been gratifyingly large. 


Lr 
i The date for filing claims unde: 
Mis- 
ership recently was continues 
’ Feb. 15, 1934. Up to this time 
I been filed with Joseph F 
Holland, s} al commissioner appoint 


AS 
' 





Consecutive Weekly 
Production 


Practical? Two-thirds of the Guardian’s 
C.W.P. members of a year ago have added 
another year of C.W.P. to their records and 
for every Guardian producer who relin- 
quished C.W.P. membership during the year, 
four new members were added to the roll. 
Two leaders are nearing 12 years of member- 
ship; seven others are in their sixth to ninth 
year of C.W.P. 

Profitable? Last month the average produc- 
tion for the entire C.W.P. group was eleven 
lives per man. 

Guardian policy contracts and productive 
selling plans help make C.W.P. both practical 
and profitable for Guardian Fieldmen. 


THE GUARDIAN LIFE 


ESTABLISHED 1860 


| INSURANCE COMPANY of AMERICA 
| 50 UNION SQUARE ° . NEW YORK CITY 














New Jersey Agents’ 
December Meeting 


The Life Underwriter A n of 
Northern New Jersey held hye I) 
| ‘ 
cember luncheon meeting a NAT 


last week. The meeting, which 


ittended, wa vdeare eal ty 

Youngman, ccessful producer of the 

DeLong Agency, Mutual Benef Life 

Insurance Company, in New Y ( 

Mr. Youngman talked on th ibj 
“Time Control.” The second speaker 
the day was Roger B. Hull, manag 

ing director and veneral counsel! of the 

National Association. 

Prior to the busine meeting, Mr. 
Hull presented emblem to past 
presidents of the Life Undery 

lation f Northern New J 
Those who received such tol 
pre¢ lation fr mm the a ociat n A 


Theodore F. Keer, Lou DeV. Day, W. 


Reginald Baker, Stuart B. Rote, Fred 
Lieberich, Jr., Charle Ba chmitz, 
ernest I) Finct and Charle io 


Hooper. 


F. H. Wenner Appointed 
General Agent at Utica 


The Connecticut Mutu 
J ed an ag ya U A, r 
ha appointed Frank H. Wenner, 
C.L.U., as general agent. Mr. Wenner 


well known in Utica, having spent 
a good deal of his business life in that 
territory. In the Utica Life Under- 
writers Association Mr. Wenner has 


been active, serving as secretary-treas- 
irer, vice-president and president. He 
has also held these same offi in th 
New York State Life Underwriters 
Association, at the present time serv- 


ing as its president. 


Steck and Mulligan 
Advanced By Guardian 


Creation of two new posts in its 
New York Tyson agency has been an- 
nounced by The Guardian Life Insur- 
ance Company of America. In both 
cases the new posts will be filled 
through the promotion of present 
Guardian representatives in the metro- 
politan district. 

W. F. Steck, Jr., formerly a super- 
visor in the Tyson agency, has been 
appointed production manager in 
charge of all full-time agents, while 
F. J. Muilligan was named conserva- 
tion manager of the Tyson agency. He 
has represented The Guardian in New 
York City for the past eight years. 


Th, ApS r -pamho 
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New Company 
Changes Name 


Organize. of the Sequoia Life, a 
tock, legal reserve company in the 
proce of formation at Los Angeles, 
have abandoned the name originally 


elected because it was found that an 


assessment association operating in 


California carries the name of Sequota 
Mutual Life Insurance Company. The 
new company ha 
dependence Life Insurance Company, in 
Life, 


been named the In 


place of Sequoia according to 
I’. R. Heinick of Los Angeles, in charge 
of organization work. As told in these 
columns recently, the Independence Life 


is to have a capital of $1,000,000. 


Chicago Association to 
Talent 


Association of Life Un 
called on its own mem 


Feature Home 


The Chicago 
derwriters has 
bership for speaking talent at the De 


cember luncheon Thursday. There will 


be a symposium of five-minute talks 
on the topic, “How to Increase Your 
Sales in 1934,” by the following: Helen 
M. Thomas, Equitable of New York; 


Raymond J. Darby, trust officer, State 
Bank of Frederick A. 
Schnell, Penn Mutual; James H. Bren 
Fidelity Mutual; Raymond W. 
Krank, State Mutual Nathaniel 
Seefurth, president of Seefurth Service, 


Ine. 


Ivanston; 


han, 
} 
anda 


Record Months for 
Apple and Bond 


During October, Apple & Bond, gen- 
eral agents of the Travelers’ Insurance 
Co., had their highest amount of paid- 
for life business for any 1933 month, 
exceeding by over 7 per cent the previ- 
month. In November they 
again established a record with an in- 
crease of 6 per cent over October. 


ous record 


Dividend Notice 

Prior to 1909 the American Central 
Life, Indianapolis, issued participating 
The company has announced 
that those policies still in force will re- 
tain the dividend scale during 


1934 as heretofore. 





policies. 
same 


Resigns as General Agent 


M. G. Darby. general agent at Jack- 
sonville, Fla., for the Mutual Benefit 
Life since Noy. 1, 1912, has resigned, 
effective Dec. 31, 1933. The Jacksonville 
agency will remain under home office 
management pending the appointment 
of Mr. Darby’s successor. 
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Elected 


Diet 


New Officers 
George KE, 
Life, ha 
Sacramento (Calif.) Life Underwriter 
Association. F. EF. Rafferty, Metro 
elected vice-pre 


en, Fidelity Mutual 


politan Life wa 
and Wray L. Eggle 
Western State 


retary-treasurer. 


ton, California 


Life, wa reelected see 


The executive com 


mittee is composed of Mel 
Penn Mutual; Jack Bertolucci, Pru 
dential; Ralph Scott, Equitable of New 


been elected pres ident of the 


ident, 


Newtield, 


York; Jame Claussen, California 
Western States Life; R. EE. Murphy, 
Lincoln National; Kk. BE. Noyes, Trav 
eler Jack G. Storr Sun Life, and 
Dick Hochtritt, New York Life. 
John Antrim Dies 

John Antrim, for 24 years general 


agent of the Life Insurance Company 
of Virginia,.in Roanoke, Va., died sud 
Dec. 16. Hi 


been named. 


denly uccessor has not 

















a thrilling, selling weekly radio broadcast over 
N.B.C. Pacific Coast network . . . a highly-satis- 
factory, liberal agency bonus contract—these are 
3 big reasons why the Occidental Life Insurance 


Company (California) is winning the West. 


Occidental Life has just completed November 


with a 67% increase in production over Novem- 


ber, 1932. 


Canada and the Hawaiian Islands. 


OCCIDENTAL LIFE INSURANCE CO. 
(CALIFORNIA) 


Old line legal reserve, life, accident, health. 
Home Office, 548 South Spring St., Los Angeles, Calif. 





WIN THE WEST 
with Occidental! 


\ revolutionary, highly-saleable, new policy. . . 


Agents in 14 western states, Alaska, 


© 
































EVENTS . 


LIFE 


* COMMENT 








Wm. Montgomery Celebrates 
His Fortieth Anniversary 


William Montgomery, president of 


the Acacia Mutual Life Insurance Com- 
pany, is being honored on the marking 
of his fortieth anniversary as the di- 
recting head of the company. Forty 
years ago, on Dec. 26, 1893, he was 


elected secretary of the Masonic Mutual 
Relief Association, from which largely 
through his effort and inspiration, has 
been built one of the large old line life 
insurance companies. 

The story of the building of Acacia 
is an epic of commercial idealism and 
integrity, as well as one of ceaseless 
enterprise. When Mr. Montgomery be- 
gan his task he foresaw a future for 
the association despite the fact that its 
assets then were but $14,438 and its in- 
surance in force a scant $800,000. He 
prevailed upon the directors to give 
him an opportunity to develop the or- 
ganization in accordance with views and 
principles he had in mind. 

Since then, the record of Acacia has 
been one of steady progress, at first 
slow, then gaining momentum as the 
years went on. Today, Mr. Montgomery 
heads a great organization which is 
maintaining the idealism of the man 
whose fortieth anniversary of leader- 
ship of the company is being widely 
noted in Washington and throughout 
the country. 

The assets of Acacia have grown in 
the forty years from $14,428 to more 
than $50,000,000; the insurance in force 
has moved forward from $800,000 to 
more than $347,000,00. And the tiny 
two rooms occupied by the “society” of 
1893 have been supplanted by the 10- 
story Acacia Home Office, a large, mod- 
ern office building located within the 
shadow of the United States Capitol at 
First Street and Indiana Avenue, N.W.., 
Washington, D. C. 





Massachusetts Mutual | 
a synonym for 
Quality and Excellence 
in 
Life Insurance 


Massachusetts 
Mutual Life 
Insurance Co. 


| Springfield, Massachusetts 


Organized 1851 











Returned Soldiers 
Insurance Decreases 


The number of applications received 
during the fiscal year ending March 
31, 1932, for returned soldiers’ insur- 
ance in Canada was 1463, as against 
1563 during the previous fiscal year. 
The number of policies issued during 
the year was 1373, for an amount of 
$3,210,500. 

The total number of policies in force 
on March 31, 1932, was 28,426, for a 
total insurance value of $62,680,341. 
This shows a total net reduction of 
policies in force over 1931 of 605, with 
an insurance value of $1,634,612. 





Company Conference 

Four hundred agents of the South- 
western Life Insurance Company at- 
tended the thirtieth annual agency con- 
ference here last week. T. W. Vardell, 
president of the company, told the 
agents this year had been highly suc- 
cessful for the company. 





Estates for the Future 





Head Office 











Nearly a million people own accumulating estates 
amounting to almost Three Billion Dollars, in the form 
of life insurance in the Sun Life of Canada. This large 
sum will become payable to them or their dependents 
during the present generation. 


SUN LIFE ASSURANCE COMPANY OF CANADA 





Montreal 





Questions Authority 
of Insurance Dept. 


The constitutionality of the acts 
which give the director of insurance 
authority to name insurance company 
receivers, was attacked last week by 
Judge John Niehaus of Peoria in his 
answer to the mandamus proceedings 
started in connection with the Peoria 
Life case. 

The bill before the State Supreme 
Court asks that Judge Niehaus be 
forced to expunge the appointment of 
his own receiver, George Shurtleff, in 
the Peoria case. 

He contended that though there was 
an act which purported to give the old 
director of trade and commerce this 
authority, no valid provision was made 
for transferring this authority to the 
director of insurance when the office of 
director of trade and commerce was 
abolished. 





Sixteen-Year Career of 


Golden Gate Manager 


Philip G. Young, manager of the 
Golden Gate branch of the Metropolitan 
Life Insurance Company, in San Fran- 
cisco, who was unanimously elected to 
the office of president of the San Fran- 
cisco Life Underwriters Association at 
the recent annual meeting, began his 
insurance career with the Metropolitan 
Life as an agent in Seattle in 1917. He 
later served in the capacity of man- 
ager at Billings, Colorado Springs and 
the Portola district in San Francisco. 
In 1926 he was appointed manager of 
the Golden Gate office, one of the largest 
agencies maintained by the organiza- 
tion in the country. He was elected 
from the office of first vice-president. 





P.E.P.P.E.R. Spells Success 


Members of the Saginaw, Mich., As- 
sociation of Life Underwriters were 
told at its last meeting by Forrest W. 
Boswell, Flint school board member and 
representative of the Equitable Life of 
Iowa, that most of the essential quali- 
ties of good life insurance salesmanship 
are represented in the word “Pepper,” 
itself, in its slangy sense, a notable as- 
set to the underwriter. The first “P,” 
Mr. Boswell said, represents prepara- 
tion, the foundation of real sales suc- 
cess. The first “E,” he said, stands for 
energy, which must be unflagging. The 
second and third “P’s” were taken to 
represent perspicacity and persistence, 
the second “E” for enthusiasm, and the 
“R” for reliability. 
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How One Business 
Battled Depression 

Sir Isidore Salmon, M.P., chairman 
of F. Lyons & Company, Ltd. of Lon- 
don, England, operators of a chain of 
tea shops and restaurants employing 
more than 30,000 workers and serving 
more than 160,000,000 people in 1932 
tells in the Metropolitan Life’s Execu- 
tives’ Service Bulletin the essential 
points through which his firm recorded 
profits during the depression year of 
1932. The rules follow: 

The public purse must be studied. 

There must be unceasing contact 
with the conditions prevailing among 
those to whom you sell. 

New products must constantly be 
evolved but they must be carefully 
tested before large scale production. 

Salesmanship should be intensive and 
regular. 

The best materials must be bought in 
the best markets. 

Waste must be avoided. 

Public demand must be anticipated. 

Regular selling persuasion must be 
made by advertising, always remember- 
ing that the goods sold must be kept up 
to—and indeed go beyond—the stand- 
ard the buyer has been led to expect 
from the advertisement. 


Christmas Play Presented 
By Mutual Benefit Staff 


A dramatized Christmas cantata, 
“Bethlehem,” by J. L. Maunder was 
presented in the auditorium of the Mu- 
tual Benefit Life Insurance Company 
Friday afternoon, Dec. 22, by seventy- 
five members of the home office staff. 
Principal roles were taken by Elsa 
Mayer, Corrine Tuohig, Edward 
Dougherty, Norman Davis, Henry 
Stranahan and Dr. William R. Ward. 

The cast included soldiers, shepherds, 
angels and a chorus of mixed voices. 
The production was rehearsed and di- 
rected by James Philipson of the re- 
newal department. Many visitors at- 
tended. 


Soldiers Pensions 
Increase Over 1931 


The total number of disability pen- 
sions, from the European war, in force 
in Canada at the end of the fiscal year 
March 31, 1932, was 75,878, and the 
total number of dependent pensions 
was 19,308, making a total] number of 
pensions in force in Canada of 95,186, 
with a liability of $41,558,377. In 
1927 the pensions in force were 68,026 
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WANTED: 
MANAGERIAL MATERIAL 


BUFFALO MUTUAL 


LIFE INSURANCE COMPANY 


Buffalo N. Y. 


Men who would make good local 
and district managers in various 
territories in New York and Ohio 
are wanted by this 62 year old 
company to start asagents. Write 
in confidence with‘details of ex- 
perience to E. Parker Waggoner, 
Supt. of Agents, Buffalo, N.Y. 


8 


and the liability $34,230,649, while in | 
1922 the number was 64,739 and the | 
liability was $30,678,772. The wamer | 
of pensioners who have been granted | 
relief during the year was 12,303 and | 
the expenditure was $2,082,052, which 
shows an increase over the previous 
year. 





Canadian Government Annuities | 


Canadian government annuities ac- 
cording to Canadian Insurance showed | 
a large increase in 1932, 1726 annui- | 
ties comprising 716 immediate and 1010 
deferred were issued for an increase 
of 16 per cent over the average of the | 
three preceding years. The average an- 
nuity was $513. The number of annui- 
ties in force at the end of 1932 was 
immediate 5254, deferred 8019 for a| 
total of 13,273, while the amount of the 
annuities was $5,476,296. 











ONE OF THE FOUR 


Of the great number of life in- 
surance companies organized be- 
tween 1905 and 1908, only four 
passed the 100 million mark in 
20 years. Mutual Trust was one 
of them, The 173 million dollar 
mark was passed in our 26th 
year. 

This growth is one indication of 
the progressive character of this 
purely mutual, full level pre- 
mium company. 


MUTUAL TRUST 
Life Insurance Co. 


LDW.N A. OLSON, President 
Chicago, Illinois 
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AS | LIVE 


By Frank ELLINGTON 


ESOLUTIONS, of course, are now 
in order and I propose to subscribe 
to a full set of them some time within 
the next three days. First I’ll resolve 
to endeavor to regain a conviction that 
it is important to make resolutions. A 


| resolutions maker, though he smash 


every one of them to smithereens on 
Jan. 2, invariably is a person who pos- 


| sesses an enthusiasm for life and all 


the opportunities it has to offer. The 
fact that life offers these opportunities 
both on the primrose path and the 
straight and narrow, sometimes mis- 
called the path of least resistance, is 
no fault of the resolver, and it makes 


| the game more interesting. So, the first 


resolution I shall keep throughout the 
year. 


a * 


EXT in order, I resolve not to be- 
come discouraged with partial 
failure of the program early in the 
game. Too many people set up a com- 
plete and entirely adequate code of liv- 


| ing and then scrap the whole business 


as soon as they have succumbed to the 
first temptation, usually a cigarette or 
well, then, just one, and easy on 
the scotch. That is a great mistake. 
In a properly ordered world it should 
be possible to break your resolutions 
and have them, too. In order to make 
certain that I follow this plan, I intend 
to make my list of resolves an extensive 
one. I shall take a lesson from that 
great institution closest to my heart 
and thoughts, life insurance, and model 
my resolution program along the same 
lines that govern life company invest- 
ments, and go in for diversification in 
a large way. 





* * * 


HERE is no occasion for me to men- 

tion the details of the main body 
of this plan. Smoking will be indulged 
in only after meals; alcoholic drinks 
will be consumed only after I have first 
asked for 3.2 beer and the general 
scheme is of the common garden variety 
of resolutions. There are to be a num- 
ber of personal touches included, how- 
ever. For one thing, I shall refuse 
throughout the year to look at the back 


| of my head and say “Okay” or “Fine” 


when the barber holds up his mirror. 
I shall ignore the salutation of those 
who say “Yawza” when they mean 
“Hello,” and I’ll answer “Terrible” to 
any waiter who asks “Und, how did 
you enjoin the meal?” That is just a 
sample of a long list, all of which doubt- 
less will be busted during the first 
month of the year. 
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Commissioner Brown 
Recommends Change 


Presents Proposal Regarding 
Standard Fire Policy to Massa- 
chusetts Legislature 


Boston, Mass., Dec. 26.—Changes in 
the Massachusetts standard or legal 
form of fire insurance policy have been 
proposed in the recommendations of 
Merton L, 
sioner, just made to the legislature. 
This is the form of policy on which all 


Brown, insurance commis- 


Massachusetts property has to be writ- 
ten. The proposed changes have to do 
with cancellation and rights of mort- 
gagee, and are remedial rather than 
nullifying amendments to the pro- 
visions or clauses in the standard form. 

The eliminating or modifying of the 
provision relative to cancelling the 
policy which the law now permits by 
rider or endorsement, the Commission- 
er believes should be prohibited. His 
reasons are based on the fact that it is 
now impossible to reduce the number 
of days’ notice to less than ten specified 
in the form, and to substitute a so- 
called “mortgage clause” used in other 
states for that prescribed in the Mas- 
sachusetts form. It is also possible 


to eliminate the requirements that the 
insurance company pay a return pre- 
mium and that notice of cancellation 
be given a mortgagee. 

The Commissioner also recommends 
that the same requirements that are 
applicable to proofs of loss by fire as 
set forth in the standard Massachu- 
setts form be made to apply to all 
other hazards included in the same pro- 
vision of the law, such as lightning, 
tornado, explosion, ete., considered as 
analogous risks. 


Carl A. Henry 

Carl A. Henry, general agent for the 
Sun of London and other companies on 
the Pacific Coast, died at his office in 
San Francisco, Cal., last week. He 
had given no indication of being ill and 
his sudden death shocked the entire in- 
surance district where he has been a 
leader for nearly 40 years. He has been 
general agent for the Sun 35 years. He 
was a director of the Patriotic, Mich- 
igan Fire & Marine, Sun Underwriters 
Insurance Company and the Sun In- 
demnity. He was 59 years of age 


Associated Reinsurance 
Gets Liquidation Order 


Winding Up of Company's Affairs 
Requested by Stockholders and 
Directors 


Justice Edward S. Dore of the New 
York Supreme Court, New York 
County, today signed an order for the 
liquidation and final dissolution of the 
Associated Reinsurance Company. The 
application for the order was made by 
Superintendent of Insurance George 8S. 
Van Schaick through Attorney General 
John J. Bennett, Jr., upon the request 
of the stockholders and Board of Di- 
rectors of the Company. 

The Associated Reinsurance Com- 
pany transacted reinsurance only. A 
short time ago its management and 
stockholders determined to cease opera- 
tions and transact no further business. 
A recent examination by the Insurance 
Department disclosed that all of its 
claims have been fully paid and there 
are no known outstanding liabilities. 
A few days ago a dividend to stock- 
holders on all of its assets in excess of 
the minimum capital and surplus re- 
quirement was declared and paid. 

The order of liquidation and dissolu- 
tion just granted will »nable the Su- 
perintendent of Insurance to wind up 
the affairs of the company and distrib- 
ute to stockholders the balance of its 
funds. Under the statute such liquida- 
tion, dissolution and final distribution 
can be effected only through the Su- 
perintendent of Insurance. 





Boston Insurance Co. Dividend 


The directors of the Boston Insur- 
ance Company have voted to declare a 
semi-annual dividend of $8.42 per share, 
$4.21 per share payable January 2, 
1934, to stockholders of record at the 
close of business December 20, 1933, 
and $4.21 per share payable April 2, 
1934 to stockholders of record at the 
close of business March 20, 1934. 

As the declaration of a dividend 
prior to January 1, 1934, makes its 
subject to the 5 per cent tax under the 
terms of the National Industrial Re- 
covery Act, the 42 cents is declared as 
an extra dividend to the regular $8 div- 
idend so that after deduction of the 5 
per cent tax, the stockholder will re- 
ceive the amount of the regular divi- 
dend in full. 


Fair Competition Code 
Filed by National Assn. 


Regulations for Producers as Ap- 
proved by Agents Is Submit- 
ted to N.R.A. Officials 


Walter H. Bennett, secretary-coun- 
sel of the National Association of Insur- 
ance Agents, on Tuesday filed with the 
N.R.A. in Washington the proposed code 
of fair competition for the production 
end of the insurance business as revised 
by the code committee of the National 
Association in conference with repre- 
sentatives of fire, casualty and marine 
companies on Oct. 25. Mr. Bennett act- 
ed under authority granted by the Na- 
tional Association at its annual conven- 


. tion in Chicago last October. 


It was indicated that filing of the 
code at this time was brought about by 
what the agents considered undue delay 
on the part of the companies in carry- 
ing out the terms of an agreement made 
between the producers and carriers on 
Oct. 26 during the series of conferences 
at that time. The agreement signed on 
that date favored internal regulation of 
insurance by a joint company-agency 
organization and provided for commit- 
tees to work toward that end. 

Last week the companies’ joint com- 
mittee adopted a resolution that “the 
committees be requested to continue 
their efforts to the end that maximum 
cooperation between fire, marine and 
casualty companies be secured for the 
general good of purchasers, producers 
and insurers.” 


Provisions of Code 


The code sets forth in its first four 
articles the facts concerning the Na- 
tional Association and contains the 
usual provisions for maximum hours 
and minimum pay. Article V provides 
for administration of the code by a 
National Code Committee composed of 
seven members representative of the 
production subdivision of the business; 
two members, without vote, appointed 
by the president of the National Con- 
vention of Insurance Commissioners, 
and two members, without vote, ap- 
pointed by the President of the United 
States. Local code committees of three 
members would be subcommittees of the 
national committee. Expenses incident 
to administering the code would be 
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borne by the production subdivision of 
the business. 

Article VII, setting forth practices 
declared to be unfair competition, is the 
most important section and is presented 
herewith in full: 

“To effectuate the purpose of Title I 
of the National Industrial Recovery 
Act, the following among the other 
things are declared to be unfair 
methods of competition and unfair 
trade practices in the production sub- 
division of the insurance industry: 

“(1) Rate cutting, rate differentials, 
or the selling, negotiating or effecting 
any kind of insurance mentioned in 
Article I of this code, at any other 
price than that established by the con- 
stituted rating authority for the juris- 
diction in which the property or risk is 
located, because all rates (the price paid 
by the public) to be reasonable, ade- 
quate and non-discriminatory (as pro- 
vided by law) must be uniform. 


Misrepresentation 

“(2) For any producer to make any 
wilful misrepresentation either to an 
assured or an insurance company as to 
rate, form, cover, or other material 
factor in any contract of insurance. 

“(3) Rebating as defined by State 
law in a given State, or in the absence 
thereof the giving, directly or indirectly 
of any part of a producer’s commission, 
or any part of the premium, or any- 
thing of value, to an assured or to any 
other person as an inducement or in- 
fluence for placing insurance. 

“(4) For non-policy writing agents, 
non-recording agents, office agents, sur- 
vey agents, solicitors, brokers or pro- 
ducers of any similar class, to receive 
any other than such rate of commission 
as can be reasonably paid by policy 
writing agents to any such class in any 
given city or its immediate trade area, 
such differentials to be determined by 
the local code committee. 


Production Costs 

“(5) For the total cost of branch 
office or home office counter operation 
in a given city or immediate trade area 
of such city to exceed (a) on fire and 
marine insurance, the prevailing scale 
of local agency commission, and (b) on 
casualty, fidelity and surety insurance, 
the prevailing scale of general agency 
commissions. 

“(6) The violation of the acquisition 
cost rules for casualty, fidelity and 
surety business in regard to limitation 
of the numbers of branch offices, gen- 
eral agencies and regional agencies. 

“(7) For producers to receive or to 
pay to other producers on a given 
class of business, commissions in excess 
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of the prevailing schedule established 
by a recognized local association (as 
set forth in Section 2, Article V of this 
code) in accordance with the local cus- 
tom of arriving at such established 
schedule. 

“(8) For insurance producers to op- 
erate contrary to the reasonable rules 
of a recognized local association as set 
forth in Section 2, Article V. 

Resident Agency Laws 

“(9) For the resident agency laws of 
the States to be violated by soliciting, 
negotiating or effect insurance by mail 
or radio. 

“(10) For producers to negotiate or 
effect contracts of insurance with com- 
panies not admitted to do business in 
a given State where the property or 
risk is located, unless specific authority 
be granted by the department of insur- 
ance. 

“(11) For any producer to receive 
any commission unless such producer is 
acting in good faith and produces in- 
surance premiums on property or risks 
outside of his ownership or control, or 
that of his employer or relatives, or 
that of a single person or corporation 
in excess of premiums on property or 
risks above specified. 

(12) The soliciting, negotiating or 
effecting of insurance over the head 
of and in disregard of the territorial 
rights of a local agent as set forth by 
the rules of a local association or in 
the absence thereof of the overhead 
writing principle of the National Asso- 
ciation of Insurance Agents. 

(13) For any officer or employee of 
an insurance company acting as a pro- 
ducer to deal or attempt to deal with 
an assured direct. 

Agents’ Balances 

“(14) For producers not to remit col- 
lected company balances promptly when 
due. 

“(15) For producers to extend credit 
for insurance premiums beyond a rea- 
sonable period or beyond the time fixed 
by the rules of a local association. 

“(16) For any producer to receive 
from any insurance company, or use in 
any way any expiration information 
belonging to another producer. 

“(17) Producers effecting automobile 
fictitious fleet insurance so as to in- 
clude automobiles not under common 
ownership, management or control at 
a fleet rate that is discriminatory. 

“(18) Producers effecting fictitious 
group insurance so as to include prop- 
erty not under common ownership, 
management or classification at a 
group rate that is discriminatory. 

(Concluded on page 28) 


Van Schaick Grants More 
Time on Brokers' Forms 

In view of the many questions which 
have arisen in the minds of brokers 
regarding the information sought by 
the New York State Insurance Depart- 
ment in the supplemental statement re- 
quired in connection with applications 
for renewal of brokers’ certificates of 
authority for 1934, it has been decided 
to grant a three months’ extension of 
time within which such supplemental 
statements may be filed with the De- 
partment. The final date for filing 
these forms will be March 31, 1934. 

Any broker who wishes to take ad- 
vantage of this extension should make 
certain that his main application for 
a renewal certificate of authority is on 
file with the Department by Jan. 1, 
1934, and that his fee is paid in order 
that his 1933 license may continue in 
full force and effect. This is necessary 
because a new certificate of authority 
will not be issued to a broker until his 
supplemental statement is filed and 
approved. By submitting his regular 
application and paying his fee before 
the end of the year, he may continue 
to do business uninterruptedly during 
the next three months under his 1933 
certificate of authority. 


Frederick H. Sabin 

Frederick Hosmer Sabin, secretary 
of the North British & Mercantile 
group, died at his home in Ridgewood, 
N. J., on Monday, following a short ill- 
ness. Mr. Sabin entered the service of 
the North British & Mercantile in 1917 
as assistant general agent in the Cen- 
tral department of the group after 
more than 20 years of varied agency 
experience in the middle west. In 1919 
he was sent to Chicago as assistant 
manager of the Western department of 
the Pennsylvania Fire of the North 
sritish group. In 1922 he was trans- 
ferred to Detroit as vice-president of 
the Inter-State Fire, what at that time 
was closely affiliated with the North 
3ritish, and in 1925 returned to the 
home office of the group in New York. 
At the time of his death he was secre- 
tary of all the companies of the group. 


Joins Great American 

It is announced that John C. Evans 
will join the staff of the Great Ameri- 
can Insurance Company, beginning 
January 1, 1934. Mr. Evans recently 
resigned as secretary of the Home In- 
surance Company. 
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In New South 
Wales 


r. Waites, New South Wales Govern 
ment Statistician, has issued a prelimi 
nary summary of the transactions in 
New South Wales during the year ended 
June 30, 1935, of the companies doing 
fire, marine and accident insurance 
business in New South Wales. The 
number of companies is 138, against 
140 for the previous year. 

After the considerable fall in pre- 
miums from a total in all departments 
of £6,229,699 in 1928-29 to £41,334,226 
in 1931-32, a slight recovery is shown 
by the total of £4,335,774 for 1932-33. 
The various departments, however, 
show differences in detail, as fire pre- 
miums for 1932-33 show a further de- 
crease of £119,905 and motor car and 
motorcycle premiums a further de- 
crease of £9679, but employers’ liability 
and workmen’s compensation premiums 
an increase of £64,338, and hailstone 
premiums an increase of £47,245. 
Losses show an improvement in the ag- 
gregate as compared with recent years, 
and the results as a whole have been 
more favorable. It is necessary, how- 
ever, to look at the business over a 
series of years, the average for which 
shows only a moderate return on the 
total transactions. 

The total figures for all departments 
comprised in the official summary com- 
pare as follows for the last three years: 


1930-31 1931-32 1932-33 


£ £ £ 

Net premium 4,789,402 4,334,226 4,335,774 
Expenditure 

I ‘ 2,641,941 2,314,044 1,882,973 

Commission, & 621,037 557,343 571.625 

Other expenses 1,329,715 1,210,581 1,223,317 

etal expenditure. 4.592.693 4,081,968 3,677,895 
Excess of premiums 196,709 252.258 657.879 
Add other revenue... 355.089 278,314 258,717 


Total exce of 


revenur 551.798 530,572 916,596 


Net premiums for al! departments for 
1932-33 show an increase of £1548 as 
compared with the previous” year. 
Losses are smaller by £431,091, but 
commission and agents’ charges show 
an increase of £14,282, and other ex- 
penses an increase of £12,736. The ap- 
parent surplus is greater by £105,621. 
Ratios to net premiums compare as 
follows: 


1930-31 1931-32 1932-353 


Losses 55.16 63.29 43.43 
Commissions, &c 12.97 12.56 13.19 
Other expenses 27.76 27.93 28.21 
Apparent surplus 4.11 5.82 15.17 


Taking the principal departments in 
detail a comparison of the fire insur- 
ance figures for the last three years is 
as follows: 

1930-31 1931-32 1932-33 


£ £ £ 
Net fire premiums 2,186,657 2,115,679 1,995,774 
Expenditure 
Losses . 1,078,363 821,614 584,798 
Commission, &c 355,929 337,998 336,777 
Other expenses 680,925 664,868 668,176 


Total expenditure 2,115,217 1,824,480 1,589,751 
Surplus .. ... 71,440 291,199 406,023 
Fire premiums for 1932-33 show a 
decrease of £119,905, losses a decrease 
of £236,816, commission and agents’ 
charges a decrease of £1221, and other 
expenses an increase of £3308, the ap- 
parent surplus being larger by £114,824. 


Greater Cooperation 
Urged 


Reference was made in these col- 
umns last week to the opinion of the 
president-elect of the Association of 
Superintendents of Insurance of the 
Provinces of Canada, R. P. Hartley, 
regarding the credit and free insurance 
evil. There were many other points of 
interest in Mr. Hartley’s report in- 
cluding what he had to say about his 
policy for the regulation of insurance. 
He said: “I feel, that in order that 


the Association may successfully carry 
out the second and third parts of its 
three-fold function, there should be 
more harmony and greater cooperation 
between the Association and the men 
representing the fire insurance compa- 
nies. I hope that the year 1934 will 
see much accomplished in this respect. 
I shall be happy if I can be of any as- 
sistance in regard to this. May I say 
to the fire insurance men that I would 
like to have their complete confidence 
and support in the work of the Asso- 
ciaion during the year 1934, to an even 
greater extent than we have had it in 
the past. I desire to state quite frankly 
that I am not in favor of the regulation 
of insurance companies by Governments 
in matters that concern only the inter- 
nal management of companies, unless 
such regulation is asked for by the 
companies themselves because they feel 
that it will te beneficial to them or is 
essential in the public interest. Regu- 
lation, in my opinion, should be con- 
fined to matters in which, as between 
the insuring public and the companies, 
the public have a vital interest. An 
example of what, in my persona! opin- 
ion, would be improper governmental 
regulation was the suggestion made at 
the 1933 Conference that the fire and 
casualty companies should furnish re- 
ports to the Superintendents of Insur- 
ance in the different provinces of out- 
standing balances in agents’ hands at 
the end of 90-day periods. The ma- 
jority of the representatives of the 
companies was opposed to this sugges- 
tion. To me it seemed a matter entirely 
of internal management of companies, 
for the companies to settle with their 
agents, although I agree that the com- 
panies should, for their own protection, 
make every effort to see that amounts 
owing by agents are collected promptly. 
It was argued that the insuring public 
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had an interest in this matter because 
outstanding balances in agents’ hands 
added to the expenses of the companies 
in doing business, which would affect 
rates. I do not think that the evil has 
yet reached this stage of development, 
and when we find, after thorough in- 
vestigation, that it has, it will be suffi- 
cient time for the Association to take 
action. I say now that I shall never 
support a proposition submitted to the 
Association in reference to the internal 
management of companies, so long as 
the insuring public has no particular 
interest therein, unless a majority of 
the companies request the assistance of 
the Association in solving the particu- 
lar problem. 


Association Publishes 
Annual Volume 


Speaking of insurance matters in 
Canada we are informed by R. Leighton 
Foster, superintendent of insurance of 
Ontario and secretary-treasurer of the 
Association of Insurance Superintend- 
ents of Canada, that the annual volume 
published by the Association containing 
the minutes of proceedings of the six- 
teenth annual conference held in To- 
ronto, Sept. 5, 6, 7 and 8, 1933, is now 
being distributed to subscribers. Copies 
may had upon application to the 
secretaries of the Canadian Life Of- 
ficers Association, the Canadian Fire 
Underwriters Association or the Cana- 
dian Automobile and Casualty Under- 
writers Association, or direct to W. J. 


be 


Smelt, Conference Secretary, Parlia- 
ment Buildings, Toronto, at the cost 
price of $1.75 per copy. The volume 


contains the full text of the addresses 
delivered at and of the committee re- 
ports presented to the 1933 conference, 
together with a narrative report of the 
discussions. The resolutions adopted by 
the conference arising out of the sev- 
eral addresses and reports are embodied 
in the minutes. The proposed amend- 
ments to the Uniform Life Insurance 
Legislation are set out in three Ap- 
pendices, classified as follows: (a) 
adopted; (b) not adopted; (c) to be 
considered at the 1934 conference. 


Motor Car Thefts 


May Increase 


William H. Griffith, manager of the 
automobile department of the Conti- 
nental and the Fidelity-Phenix Fire 
Insurance Company, strongly urges in- 
creasing vigilance of automobile owners 
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to offset a possibly growing theft haz- 
ard. 
by car thieves is seen in a combination 
of widely recognized conditions. The 
two chief factors are increased reliance 
upon the automobile for transportation, 
and a comparative shortage in the sup- 
ply of cars desired and afforded. 
“During the years of the depression,” 
said Mr. Griffith, “while the sale of new 
cars diminished greatly, old ones were 
made to last longer. Wear and obso- 
lescence have taken their toll, particu- 
larly among the older machines. The 
later ones, being models of the depres- 
sion are available in much 
smaller numbers. Yet a large percent- 
age of prospective used car buyers will 
want cars of relatively recent make. 
It is this probable disparity between 


years, 


The likelihood of greater activity | 


SMOKE 


By RALPH REED WOLFE 


EVERAL years ago, when working 
on the Hartford Courant, fre- 


S 


| quently urged on by the owner and 


| publisher of that paper, Charles Hop- 


kins Clark, whom I consider one of the 


| greatest men I have ever known, I 
| would write an editorial urging every- 


| own advice. 


| one to do his or 
| ping early. 
| go 


her Christmas shop- 
Christmas would come and 
and I would sometimes feel a bit 
ashamed that I had not followed my 
I think I have also passed 


| along a similar request to the readers 


demand and supply which will be the 


incentive of thieves. 

“The effect of market conditions on 
the activities of car thieves is not mere- 
ly theoretical. In an important West- 
ern city the theft of less expensive cars 
has reached such proportions to 
prove a serious problem to the police 
and to bring about stiff increases in 
the cost of insurance protection. Dras- 
tic remedies are being worked out with 
the hope of relief. 

“Officers of the law are well aware 
of it. Captain Dillon, of the detective 
division of the New York City automo- 
bile squad, points it out very clearly. 
The automobile thief, Captain Dillon 
says, seems to feel the public pulse 
and plies his trade with cars he con- 
the best sellers. He to 
keep pace with the fluctuating demands 
for various makes. Naturally the cars 
which are the most popular with the 
public are also the most popular with 
thieves. The thief with a stolen car, 
Captain Dillon observes, often seeks to 
dispose of it quickly, by offering it at a 
reduced price. 


as 


siders seems 


“Captain Dillon and all officers com- 
bating this crime have called upon the 
public for cooperation. Assistance can 
be given, not only by perscns to whom 
stolen machines are offered for 
but also by owners themselves.” 


sale, 


The owner who is fully aware of the 
dangers of theft, Mr. Griffith believes, 
is most likely to take precautions 
against being victimized. Frequently, 
of course, the greatest possible care 
proves insufficient to prevent theft by 
the shrewd, highly skilled and often 
daring crooks. Obviously, Mr. Griffith 
concludes, theft insurance is the final 
protection for the car owner against 
loss in such cases. 


of The Spectator during the past few 

years. And again I was found wanting. 
ok + ok 

UT, now and then, circumstances 

over which we have no control take 


a hand in making us live up to the 
high ideals we set for others. This 
year, because Christmas came on a 


Monday and the stores were not open 
for business on Sunday, I for once did 
my Christmas shopping early, that is 
early last Saturday evening. So I 
view with a certain amount of justifi- 
able pride the fact that for once I was 
not among those who waited until 
Christmas eve to make such purchases 
as I sent to a few relatives and fewer 
friends. 
* * * 

READ in the newspapers that the 

great New York department stores 
this year were having greater crowds 
of Christmas shoppers than has been 
the case at any time since 1928. I also 
read the protest of certain persons 
against the low prices at which certain 
department stores were selling books. 
Naturally I selected one of the stores 
mentioned and took myself to the book 
counter. Near’ the counters 
would be a more truthful statement for 
I found that about one-third of Mew 
York’s six millions had decided to buy 
books at this particular store at the 
same time I had selected. I was swept 
the crowd far from counters 
marked “Modern Fiction” and landed 
before one, not so densely populated, 
where Bibles and other religious books 
were sold. There I was stuck for some 
time and since all my relatives have 
Bibles, and, for anything I know to 
the contrary, my friends, or some of 
them, also may have Bibles I was not 
interested. But at length I attained 
my objective, not without a struggle, 


book 


in the 


| and left the scene of battle sustained 


and soothed that for once I had done 
my Christmas shopping early. 
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News of the Far West 


SAN FRANCISCO, Dee 23 Almost 
daily company managers are declaring 
their support to the plans for the estab 
lishment of a farm risk inspection and 
underwriting bureau within the Board 
of Fire Underwriters of the Pacific. 
At present, companies are awaiting 
further word from the California As- 
sociation of Insurance Agents as to 
their attitude toward contributing to 
its establishment and maintenance by 
accepting a 5 per cent reduction in 
commissions, the companies’ them- 
selves to assume the greater portion of 
the expense. 

It has been pointed out that if such 
a bureau can be established it would 
produce better results to the agents as 
farm business is so unpopular at the 
present time in almost any office, and 
the agents’ market will be stabilized. 
It is also possible a number of com- 
panies will restrict their farm writings 
to an almost irreducible minimum. 


It is said that a group of companies 


which joined together in maintaining 
an inspection service on their own ac- 
count, are very enthusiastic and feel 
their experience is a logical and sound 
criterion. 

On December 30, the matter will 
again be discussed with a committee 
from the local agents when a number 
of company managers hope the plans 
will be consummated with active 
pledged cooperation from the agents. 


Ogston J. Rea, general adjuster at 
San Francisco for the Royal group of 


companies since 1923, will retire from 
active business on December 31, ac 
cording to word received from Ray 
Decker, manager. 

Mr. Rea came to California in 1906, 
in the capacity of assistant in the loss 
department of the Royal and Queen, 
having been appointed general adjuster 
in 1923. He was born in Brooklyn, 
N. Y., and began his business career 
in 1887 with the Queen Insurance 
Company as assistant bookkeeper where 
he became an examiner following asso- 
ciation with various other departments. 


Because of the threat of greatly in- 
creased fire insurance rates for Seattle, 
it is believed, Mayor, John F. Dore has 
announced that the city fire depart- 
ment would be returned to its pre- 
budget-cutting strength, effective Jan- 
uary 1. The fire boat Duwamish wil! 
be recommissioned for protection on 
the waterfront and eight fire stations 
will be reopened while many firemen 
will return to full-time work and pay. 


More than thirty representatives of 
the larger mutual fire and casualty 
companies with offices in San Fran- 
cisco, met at a luncheon recently and 
organized the Mutual Insurance Club 
of San Francisco. Carl W. Brennan 
of the Northwestern Mutual Fire was 
elected president of the newly organ- 
ized club, and Arthur L. Beach, of the 
Federal Hardware and Implement Mu- 
tuals, secretary. 








N.A.1.A. Code Filed 


(Continued fron page 95) 


“(19) Any plan of offering limited 
insurance contracts as premiums for 
newspaper or magazine subscriptions, 
or any other secondary purpose. 

(20) The execution and furnishing 
of free bid bonds on contract surety 
business. 


Other Practices 

‘(21) For the National Government 
of any State or municipal government, 
or any board, bureau or department 
thereof to enter into contracts of in- 
surance with any insurance company 
direct, or over the head of an agent 
in the territory where the risk is lo- 
cated. 

“(22) For any producer connected 
with a bank or other financial institu- 


tion, or operating as a loaning agent, 
to use the coercive power of credit 
lodged in a money-loaning institution 
to influence the placing of insurance 
or to make any loan dependent upon 
the placing of insurance with or 
through any such producer. 

(23) Such other methods and prac- 
tices as shall be declared to be unfair 
practices by the National Code Com- 
mittee or a local code committee with 
the approval of the National Code 
Committee, or by any amendment to 
this code and at the time in effect. 

“(24) For any producer not to oper- 
ate, in the production subdivision of 
the insurance business, under and in 
accordance with the provisions of this 
code.” 

Article VIII, the final section, con- 
tains the usual general code provi- 
sions. 


North British & Mercantile 
Divides Western Territory 

The North British & Mercantile In- 
surance Company, of New York, an- 
nounces that in oraer to relieve Secre- 
tary Robert L. Mouk of what has come 
to be an undue burden in supervision 
of the business of its Western Depart- 
ment and, through even closer super- 
vision, to enable the company to be of 
greater service to its constantly in- 
creasing agency force it has, effective 
Jan. 1, divided the territory, the east- 
ern portion to be designated Central 
Department and the western portion 
the Western Department. 

Secretary Mouk will have charge of 
the new Central Department, compris- 
ing the states of Indiana, Kentucky, 
Michigan, Ohio, Tennessee and Wiscon- 
sin. 

John L. Mylod has been appointed 
secretary of the new Western Depart- 
ment, comprising the states of Arkan- 
sas, Illinois, Iowa, Kansas, Minnesota, 
Missouri, Nebraska, North Dakota, 
South Dakota and Oklahoma. 

Secretary Mylod has for many years 
been in charge of the automobile de- 
partment of the North British & Mer- 
cantile and more recently has been as- 
sociated with Secretary Mouk in the 
Western Department. 


O. F. Wallin Resigns 


O. F. Wallin, who, since 1921, has 
been active in the management of the 
companies, has, because of ill health, 
tendered his resignation to the Eagle 
Star & British Dominions and the Lin- 
coln Fire Insurance Companies. His 
resignation has been accepted with ex- 
pressions of the greatest regret on the 
part of the officers of the companies and 
his former associates in the manage- 
ment. 


Liberty Fire Reduces Capital 

The Liberty Fire Insurance Co., 
Louisville, a stock company, doing a 
local agency business chiefly, and 
affiliated with the Liberty Bank & 
Trust Co., Louisville, has filed amended 
articles of incorporation reducing its 
capital stock from $500,000 to $250.000. 


Continental Dividend 

A semi-annual dividend of 60 cents 
a share has been declared by the board 
of directors of the Continental Insur- 
ence Company, of New York, payable 
Jan. 10 to stockholders of record Dec. 
30. 
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Firemen’s of Newark 
Co.’s Quit Compensation 


Metropolitan and Commercial 
Casualty Companies Announce 
Retirement from Lines 


Agents of the Metropolitan Casualty 
Insurance Company and the Commer- 
cial Casualty Insurance Company are 
in receipt of the following communica- 
tion signed by Neal Bassett, chairman 
of the boards of those companies and 
Howe S. Landers, president. 

“For many years it has been known 
to casualty insurance companies and 
their agents, and to State Insurance 
Departments, and in fact to the general 
public, that com- 
underwritten workmen’s 
and employers’ liability 
at a heavy loss. Just how great this 
has has not been known to 
all insurance producers, nor to many 


insuring insurance 


panies have 
compensation 
loss been 
purchasers of insurance, 

“With this thought in mind we be- 
lieve it will be enlightening to all con- 
cerned, including the workman and the 
family, to know that sta- 
tistics compiled by the National Bu- 
Casualty and Surety Under- 
writers from all reports made 
by ( the New York State 
Insurance Department) show the un- 
to insurance companies 


workman’s 


reau of 
(taken 
‘ompanies to 
derwriting loss 
compensation for periods 
: four years and ten 
years, ending Dec. 31, 1932, to be: 
Net underwriting loss, four years, $75,- 
608,215; ten years, $141,456,343. 
“Despite 
ualty 


on workmen's 


respectively. of 


this enormous drain, cas- 


insurance companies have be- 
lieved that they were rendering to the 
insuring public, and this means the na- 
tion, a necessary service, and that be- 
thereof the would 
when they would be permitted to collect 
a rate adequate to the hazard assumed. 
Both record for four years and 
the record for ten years prove this hope 
to be vain. 


cause time come 


the 


“A comprehensive analysis of the 
business and the reasons for the bad 
results could be given to you. We 


believe, however, that to any thinking 
agent having at heart the welfare of 
he company he represents, it is not 
necessary to present details. The broad 
facts are sufficiently enlightening. 
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London Lloyds Expected 
to Make Illinois Deposit 


It has been indicated that Under 
writers at Lloyds, London, will comply 
with the demand of Director of Insur- 


ance Palmer that a deposit of $250,000 
Illinois to the 
payment of losses. Mr. Palmer set his 
deadline for December 31 with the pro- 
viso that if the deposit be not made 
of the organization in IIli- 
This is the only 
organization is 


be made in guarantee 


the license 
nois will be cancelled. 
state in which the 
licensed in the United States, and there 
were rumors that on the strength of 
the deposit which will be made, other 
states might be entered in order to bet- 
ter combat restrictive legislation which 


now is being widely agitated. 


Maryland Casualty Promotes 
C. T. Cullom and L. S. Lamberd 


BALTIMORE, Dec. 23.—Cecil T. Cul- 
lom, formerly assistant manager of the 
contract department of the home office 
of the Maryland Casualty Company, 
has been appointed manager of the 
bonding department of the St. Louis 
branch office, it has been announced by 
F. Highlands Burns, president of the 
company. 


At the same time Mr. Burns an- 
nounced the promotion of Luther S. 
Lamberd to assistant manager of the 


contract department at the home office. 
30th Mr. Cullom and Mr. Lamberd 
have been connected with 

office for a number of years. 


the home 








“After consideration this 


company 


mature 


has determined to cease un- 


derwriting workmen's compensation 


and are 
immediately 
account the 


and employers’ liability, you 
therefore instructed to 
our 


cease accepting for 


classes named. 

“We 
compensation 
bility furnish a substantial part of the 
premium income of an agency, but we 
do not that any 
agent any company to 
tinue such disastrous 


recognize that in many cases 


and/or employers’ lia- 


believe conscientious 


can expect con- 
underwriting 
classes. 

“It is proper to say to you that we 
will of course do all in our power t 
render to you the best of service in 
every consistent way.” 


Bureau Companies Reduce 


Philadelphia Auto Rates 


Public Liability and Property 
Damage Rates for Private Pass- 
enger Automobiles Affected 


Revisions in Philadelphia _ territo- 


ries and rates were voted last week by 
stock casualty companies allied in the 


National Bureau of Casualty and 
Surety Underwriters. The changes af- 
fect Automobile Public Liability and 
Property Damage insurance for pri- 
vate passenger automobiles only. The 


action came as the result of surveys, 
investigations and conferences extend- 
ing over several months. 


To the present territories of Phila- 


delphia and Philadelphia Suburban, 
which now cover the city, has been 
added the new one “South Philadel- 


phia,” which begins at Pine Street and 
extends south between the Schuylkill 
and Delaware This territory 
will continue to have the rates hereto- 
fore applied to Philadelphia proper. 
For Philadelphia Philadelphia 
Suburban the new and old rates are as 


Rivers. 


and 


follows: 


Philadelphia 


NEW OLD 
Private P.L P.D. P.L P.D. 
Pass. 
W $50 $14 $62 $1 
xX 50 14 62 18 
¥ 63 18 79 22 
Hired 
Car 1.45 35 1.80 45 


Philadelphia Suburban 


gt P.D. P.L. P.D. 
Private NEW OLD 

Pass. 

WwW $29 $10 $36 $13 

. 29 10 36 13 

Y 37 12 16 15 
Hired 

Car 1.15 30 1.45 .40 

James A. Beha, General Manager 

and Counsel of the Bureau, said in 


making the announcement, that the new 
rates were effective December 22. 
Action was taken, he said, through a 
resolution adopted at a special, meeting 
(Concluded on page 32) 
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Auto Theft Situation 
Discussed in Chicago 


Much needed publicity on the bad au- 
tomobile theft situation in Chicago was 
aroused last week by Judge John Gut- 
knecht of Boys’ Court, Chicago, when 


he asked insurance leaders to meet 
with him to discuss the situation. The 
public learned what the insurance com- 
panies have known for a long time, 


that the Chicago record, the worst in 


the country and which naturally has 
resulted in the highest theft rates in 
the country, is due to the operations 
of “fences” who employ boys to 
“snatch” cars for them. 

Judge Gutknecht has been roundly 
criticized of late because of leniency 
to boys arrested for auto theft when 
they come before him and in his con- 
ference with the insurance men he in- 
dicated that he did not intend to take 
action against the boys without at the 
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same time causing the arrest of the 
fences and crooked repair men who em- 
ploy the boys. 

Only a few insurance men attended 
the conference last Friday and the 
court postponed it for a week with the 
request that more attend the hearing. 
He made it clear that he did not ac- 
cuse the insurance companies of collu- 
sion with the fences in selling to them 
the wrecked and recovered cars that 
come into the insurance companies’ 
possession but expressed curiosity as to 
whether the companies made any in- 
vestigation as to what finally happened 
to these cars. 

It has been pointed out that the ac- 
quisition of wrecked and stripped cars 
by the crooked junk dealers and repair 
men caused more thefts in order to 
provide cheap parts for their rebuild- 
ing and to also disguise the cars that 
have been stolen. 

The court was especially critical of 
the police theft squad numbering more 
than seventy embers because during 
the last year more than 2000 boys have 
been brought before him charged with 
automobile thefts but only four fences 
have been arrested. 

The extent of the theft racket in 
Chicago was indicated by the report of 
E. A. Henne, chairman of the West- 
ern advisory committee of the National 
Automobile Underwriters’ Association, 
showing that during the twelve-month 
period ended July 1, a total of 32,492 
cars were stolen in Chicago, an aver- 
age of more than ninety per day, for 
a total valuation of $23,000,000. 

A certificate of title law goes into 
effect Jan. 1 and this is expected to 
cause a sharp reduction in thefts. 


Ruling on Securities 
Reorganization Corporations 


The Federal Securities Act does not 
apply to securities issued by “reorgani- 
zation corporations” organized in pro- 
ceedings under the Schackno Act, 
Chapter 745 of the Laws of 1933, or 
to any securities issued by a corpora- 
tion organized pursuant to a reorgani- 
zation plan for any mortgage guaranty 
company subject to rehabilitation pro- 
ceedings undertaken under the provi- 
sions of Article XI of the New York 
Insurance Law, according to a ruling 
of Baldwin B. Bane, Chief of the Se- 
curities Division of the Federal Trade 
Commission, to counsel for Superin- 
tendent of Insurance George S. Van 
Schaick. 

Mr. Bane held that the second clause 
of Section 4 (3) of the Securities Act 


>> 
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provides an exception for the issuance 
of such securities on the ground that 
they are issued in the process of a 
bona fide reorganization under the su- 
pervision of court. 





American Surety Co. Has 
Annual Christmas Party 

The American Surety Company of 
New York and its affiliate, the New 
York Casualty Company, held their 
15th consecutive Christmas party in 
the American Surety Building at 100 
Broadway on Thursday, Dec. 21. The 
23rd floor was especially decorated for 
the occasion. A turkey dinner was 
followed by bridge, with useful prizes 
for each table, and dancing, with music 
furnished by two orchestras. More than 
600 employees of the home offices of 
the companies, including those of the 
metropolitan branch offices, attended 
the party. Although President A. F. 
Lafrentz, of the American Surety Com- 
pany, was out of town and sent word 
regretting his inability to attend, other 
officers present were: First Vice-presi- 
dent Rickard Deming and Vice-presi- 
dents F. J. Parry, G. L. Naught and 
B. J. MeGinn, of the American Surety 
Company, and J. Carroll French, vice- 
chairman of the board; President W. 
E. McKell and First vice-president W. 
M. Tomlins, Jr., of the New York Cas- 
ualty Company. 





National Bureau Defends 
Phila. Traffic Division 


Reasons for the twenty per cent re- 
duction in the automobile public liabil- 
ity and property damage rates for the 
Philadelphia district just granted by 
the National Bureau of Casualty and 
Surety Underwriters were outlined in 
a telegram to-day to Mayor J. H. Moore 
of Philadelphia by James A. Beha, gen- 
eral manager of the bureau. The 
wire was sent as a result of the 
Mayor’s proposal to shift the Traffic 
Divisi-n from the Department of Pub- 
lic Safety to the Department of Public 
Works. The reduction in the rate was 
attributed by the bureau in large part 
to the work accomplished by the Phila- 
delphia Traffic Division under Burton 
Marsh and his successors. 

Last spring when Mayor Moore first 
threatened the work of Marsh and his 
bureau, the national bureau led the fight 
for his retention and cited statistics 


to show how Marsh had cut the num-, 


ber of accidents and cited the argument 
that should he continue his work, Phila- 
delphia motorists would be in line for 
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a substantial decrease in rates at the 
end of the year. The bureau’s argu- 
ments before City Council at that time 
led to the salvaging of Marsh’s depart- 
ment. Mr. Beha’s telegram to Mayor 
Moore, under date of Dec. 22, follows: 

“You have doubtless noticed that the 
National Bureau of Casualty and Sure- 
ty Underwriters made public yesterday 
a certain reduction in automobile rates 
in Philadelphia. In making this re- 
duction, account was taken of the fact 
that Philadelphia has had a well or- 
ganized traffic department which has 
already produced significant results in 
accident reduction and that there was 
reason to think that still greater re- 
sults could be expected. The rate sit- 
uation in a community must of neces- 
sity be predicated upon what the 
community is doing to control its acci- 
dents. I trust that we can depend upon 
the cooperation of the city of Philadel- 
phia in maintaining the integrity and 
effectiveness of the traffic department 
in its present form.” 


Retiring From Canada 


The Preferred Accident has an- 
nounced it will retire from the Do- 
minion of Canada, where it has been 
licensed to write accident and health 
and other casualty lines for many 
years. 





Ernest W. Cushing of Albany has 
been appointed state representative in 
upper New York State of the American 
Automobile Insurance Company and of 
its affiliate the American Automobile 
Fire Insurance Company of St. Louis. 





These Local-Agency- 
Minded Companies 
originated the slogan, 
“Consult your Agent 
or Broker as you 
would your Doctor or 
Lawyer.” 


United States 
Fidelity & Guaranty Co. 


with which is affiliated 
Fidelity and 
Guaranty Fire Corp. 
Home Offices: Baltimore, Md. 

















The THIRD PARTY 


By Dick JOHNSTON 


HE old year is drawing to a close 

and the day of judgment is coming. 
It is to the advantage of the individual 
at this time to weigh carefully the re- 
sults of his efforts during the year. He 
must analyze his gains and losses and 
thoughtfully consider how well he has 
managed his affairs in order that he 
may better lay his course for the new 


year. . = -& 


T is entirely reasonable to assume 

that nobody will be satisfied with his 
results for the year. What he has been 
able to accomplish will not nearly ap- 
proach his expectations at the beginning 
of the year. This, however, will not be 
to his discredit if he had placed his 
expectations high enough and had ap- 
plied himself to the best of his ability 
toward fulfilling them. The measure of 
his success during the old year is not a 
measure of what he may accomplish in 
the new year to come. What one may 
do in the future is always dependent 
upon what he sets out to do. He need 
only look back to see where he has 


erred. o- < 


N looking back it will be perfectly 

human to regret the things that he 
did not do and to speculate as to what 
would be his present position had he 
done them. Little can be gained from 
such retrospection. If, when setting 
his goal, he also considered practical 
means of attaining it he would have 
been guided in his decisions on matters 
according to his ideals. If an oppor- 
tunity has been lost through an error 
in judgment the way has been pointed 
to opening new opportunities by the 
experience. 

* * * 

F in looking back he discovers that he 

has accomplished some thins not as 
a direct result of his efforts, he should 
not attribute it to luck. Nor should he 
attribute his failures to bad luck. If 
it were possible to trace back the causes 
of success in any accomplishment, it 
probably would be found that close ap- 
plication to work and ideals is the basis 
of all good luck, and similarly that a 
very human error in judgment or 
neglect of duty is at the bottom of all 
bad luck. By setting one’s goal for the 
new year high enough, and by resolving 
to attain as nearly as possible to its 
fulfillment, one is aiming directly at 
the possibility of good luck and at 
worst will be better off than had he 
aimed lower. 
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New Jersey Claim 
Conspirators Convicted 

Casualty insurance companies united 
in an effort to stamp out claim frauds 
in New Jersey were highly pleased 
over the result of their first court pros- 
ecution. Dr. Aaron L. Simon, a Pas- 
saic lewyer and physician; his brother, 
Irving Simon, a Passaic lawyer; Wil- 
liam “Irish Willie’ Conlon, Charles 
Decker and Albert Durgett were con- 
victed in a Paterson court of a con- 
spiracy to commit embracery. It was 
charged that $50 each had been paid to 
two jurors in an accident case. 

Seven men originally were indicted 
by the Passaic Court jury on the 
charge, but when the case came on for 
trial Michael LaConti and John Hick- 
ling pleaded guilty and became wit- 
nesses for the State. The conviction 
carries with it a possible sentence of 
three years imprisonment and $1,000 
fine for each. Under the laws, the law- 
yers were automatically disbarred. 

Jury fixing has advanced to the 
status of a regular business in Passaic 
and surrounding New Jersey counties, 
the insurance investigators learned 
after investigations begun six months 
ago in cooperation with agents’ asso- 
ciations and the Claim Department ot 
the National Bureau of Casualty and 
Surety Underwriters. When the com- 
panies decided to band together to 
make it unprofitable and hazardous, 
the first results were the indictments 
last April. The Simon brothers, both 
of whom are well known and prosper- 
ous, were most active in negligence 
cases where insurance interests were 
involved. When they were indicted, 
the prosecutor, Nathaniel Kent, re- 
quested the New Jersey Supreme Court 
to appoint a _ special prosecutor to 
carry on the investigation. James D. 
Carpenter, Jr., was so appointed and 
conducted the trial. The conviction of 
the Simon brothers was in the face of 
strong alibis in which a number of 
well known persons were called as 
witnesses. 

LaConti testified that when he was 
made foreman of the jury in an acci- 
dent case “Irish Willie” Conlon took 
him around the corner where he swore 
he met and talked with Irving Simon, 
Decker and Durgett who were in an 
automobile. He had a telephone con- 
versation with Dr. Aaron Simon. As 
a result of the conversations he receiv- 
ed $50. The plaintiff in the case asked 
for $5,000 damages; the jury gave him 
$20,000. Hickling, another juror, gave 
similar testimony. 


Definition of Marine 
Underwriting Powers 


Insurance Commissioner Dan C. 
Boney, of North Carolina, has sent the 
following notice to all marine under- 
writers: 

Referring to the ruling issued by 
this Department under date of Septem- 
ber 21, 1933, the following qualifica- 
tions are to be applied: 

1. Annual policies 
2. Term policies 

3. Continuous policies 

(1) Annual policies which attached 
prior to October 1, 1933, may continue 
as written to original expiration date. 

(2) Term policies, (i.e., policies cov- 
ering for a stated period longer than 
one year), which attached prior to 
October 1, 1933, must be cancelled or 
amended to conform to the ruling not 
later than the next anniversary date 
of their attachment. 

(3) Continuous policies, which at- 
tached prior to October 1, 1933, may 
continue as written to the next anni- 
versary date of their attachment, but 
thereafter, must conform to the ruling. 

The foregoing applies to the cancel- 
lation or modification of policies which 
did not on or before October 1, 1933, 
conform to the aforesaid ruling. 

All policies bound, executed, renewed, 
or extended on or after October 1, 
1933, must, forthwith be made to con- 
form to said ruling or be cancelled. 

Compliance and cooperation on the 
part of all companies is requested. 


Fleet Rates for CWA 
Workers in Michigan 

LANSING, MicH., Dec. 25—In co- 
operation with the federal CWA pro- 
gram, the Michigan department has 
announced that it will relax -its rule 
against fictitious fleets in the case of 
CWA workers required to provide pub- 
lic liability and property damage cov- 
erage for trucks and cars used on 
public works projects. Those com- 
panies wishing, from an underwriting 
standpoint, to apply fleet rates for this 
class of business, will not be deemed 
in violation of the general rule, Com- 
missioner Charles E. Gauss said, de- 
spite the fact that those supplying ve- 
hicles on the jobs must pay the pre- 
miums individually. In the past the 
department has banned fleet rates for 
groups of cars unless they are actually 
under one ownership. It has been re- 
ported to the department that many 
communities are insisting that liability 
protection be furnished before the CWA 


Philadelphia Auto Rates 
(Concluded from page 29) 


of the Executive Committee of the 
Bureau last week. A snecial session of 
the Automobile Department confirmed 
the decision. The resolution follows: 


“WHEREAS, the Special Executive 
Committee on Automobile Ratemaking 
has recommended a revision in the ex- 
isting rates and territorial lines affect- 
ing public liability and property dam- 
age insurance on private passenger au- 
tomobiles in the Philadelphia City and 
Suburban territories, and 

“WHEREAS, this recommendation is 
based upon, first, an analysis of the 
combined experience of Bureau com- 
panies, second, an analysis of such ad- 
ditional experience of other companies 
operating in the territories as is avail- 
able, and, third, the recommendations 
of underwriters familiar with condi- 
tions that exist through the district, 
and, 

“WHEREAS, it appears that the ex- 
perience of the Bureau companies, 
either because of the comparatively 
small volume of insurance written or 
because of the way in which the terri- 
tories have been defined, is no longer 
indicative for ratemaking purposes, 
and 

“WHEREAS, it appears necessary 
to supplement the indications of the ex- 
perience with judgment based upon a 
study of conditions existing in the ter- 
ritory, 

“THEREFORE, BE IT RESOLVED, 
that the Executive Committee ap- 
proves the recommendation of the Spe- 
cial Executive Committee on Automo- 
bile Ratemaking and recommends to 
the Automobile Department the imme- 
diate adoption of the following sched- 
ule of rates and territorial definitions.” 


Gary, Ind., Reports 
Fewer Auto Thefts 


Police at Gary, Ind., report they have 
recovered during the past year 93 per 
cent of all automobiles stolen in the city. 
The number of thefts also is reported 
reduced radically. Since Gary no longer 
is included in the Chicago district for 
purposes of fire and theft insurance, 
rates there have been reduced consid- 
erably. Auto fire and theft rates for 
Gary and Chicago in three low price 
auto classes are: $7.76 in Chicago, 
$2.08 in Gary; $5.61 in Chicago, $1.40 
in Gary, and $4.97 in Chicago and 
$1.63 in Gary. 








workers are allowed to use their trucks 
or cars on jobs. It has been indicated, 
however, that some companies do not 
care to write this business, except at 
regular rates. 
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Flexibility of Guest 
Law in Michigan 

LANSING, MIcH., Dec. 25— The 
Michigan Supreme Court again indi- 
cated the broad scope of motorists ex- 
emption contained in the guest pas- 
senger act in an opinion just handed 
down in Morris Elowitz and John J. 
Lawrence, Jr., vs. Edwin W. Miller. 

The court found that warnings of 
passengers prior to an accident do not 
create a prima facie case of gross 
negligence or wilful and wanton mis- 
conduct on the driver’s part when the 
mishap finally occurs. Recovery may 
be had by guest passengers only in 
case proof can be established of such 
aggravated negligence. 


New York General 
Brokers’ Elections 


The General Brokers’ Association of 
the Metropolitan District, N. Y., have 


elected the following officers for the 
year 1934: President, Paul Simon; 


Ist vice-president, George F. Sullivan; 
2nd vice-president, S. Nicoll Schwartz; 
3rd vice-president, William J. McLaren; 
4th Harry Broadman; 
5th vice-president, Julius Margolias; 
secretary, Leonard Jacobs; assistant 
secretary, Peter E. Kramer; treasurer, 
Abraham Prusoff. The following are 
members of the executive committee: 
Nathan Greenbaum, Joseph A. Bonohue, 
Joseph Wank, Samuel Goldman, John 
Frederick Nubel, Louis Escher. 


vice-president, 


Death of A. C. Arnold 

Cuicaco, Dec. 27—A. C. Arnold, 58 
years old, one of Chicago’s outstanding 
veterans in the surety field, died Sun- 
He started his in- 
surance career 39 years ago as book- 
keeper for the Fidelity and Deposit Co., 
and became general agent for that com- 
pany in the firm of Wickes and Arnold 
in 1900, which firm became A. C, 
Arnold and Company in 1907. It was 
merged with Conkling, Price and Webb 
the next year and Arnold continued 
with it until 1921 when he joined 
Bartholomew-Darling as bond depart- 
ment manager. In 1925 he became 
general agent of the Continental] Cas- 
ualty and joined the Standard Accident 
in 1927 as bond manager, being named 
resident vice-president in the reor- 
ganization of the companies office re- 
cently which brought V. H. Bartholo- 
mew in also as resident vice-president. 


day of pneumonia. 


Edward A. Ford 

Edward A. Ford, 48 years old, In- 
dianapolis legal representative in claim 
adjustment work for several casualty 
and fire companies, died suddenly at 
his desk of a heart ailment. He had 
been practicing about 16 years, but was 
with his partner, Edward J. Scoon- 
over more than 25 years, attending law 
school while working with him. The 
firm was representing the Independ- 
ence Indemnity Company and the In- 
dependent Underwriters in addition to 
others. 








New Jersey News and Comments 


Final accord between majority and 
minority shareholders of the defunct 
Fidelity Title and Mortgage Guaranty 
Company of Ridgewood, together with 
the prospect of a $500,000 loan from 
the R.F.C., has induced Vice-Chancel- 
lor Fallan to grant a further postpone- 
ment until Jan. 8. 


* * * 


It was a veritable Merry Christmas 
for the members of the Fire and Po- 
lice Departments of Hackensack. Un- 
der the operations of the newly installed 
City Manager and Council economies 
in administration affairs have been so 
effective as to warrant partial restora- 
tion of former salary cuts. In accord- 
ance, the City Council, at a special ses- 
sion, voted to increase the present pay 
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of Departmental officials, firemen and 
patrolmen. 
% * * 

An agreement has been entered into 
between the States of New Jersey, New 
York and Connecticut in anticipation 
of the passage of a uniform motor 
vehicle traffic law for the three states 
in conformity to a_ general trend 
throughout the nation. This joint pact 
should mark the beginning of an inten- 
sive campaign to widen the range of 
uniform traffic legislation. National 
automobile organizations have long ad- 
vocated uniformity not only in insur- 
ance regulations and driving qualifica- 
tions but, also, in safety and traffic 
rules. The tri-state agreement strength- 
ens the opportunity to further national 
coordination. 


Van Schaick Instructions 
Concerning 1933 Statements 

George S. Van Schaick, superinten- 
dent of insurance of New York, today 
sent to all insurance companies and 
societies, authorized to transact busi- 
ness in the State of New York, a copy 
of the resolution adopted at the nation- 
al conveation of insurance commission- 
ers Dec. 5 relating to values of bonds 
and stocks to be used in preparation of 
financial statements to be filed with the 
New York State Insurance Department 
as of Dec. 31, 1933. 

In his letter Superintendent Van 
Schaick calls particular attention to the 
resolution adopted by the convention 
calling for the maintenance of a re- 
serve for fluctuations in the quotations 
of bonds and stocks and states that any 
such reserve shall be confined to bond 
and stock values and be entered under 
liabilities with the description of that 
reserve confined to contingency reserve 
with certain exceptions. 

He calls attention to the fact 
that every advertisement or public an- 
nouncement and every signed circular 
or card issued by any insurance corpo- 
ration or association except any life 
insurance corporation, shall correspond 
with the last verified statement made 
by it to the New York Insurance De- 
partment. Mr. Van Schaick also an- 
nounces that the convention book of 
security values prepared in accordance 
with the resolutions adopted by the 
national convention of insurance com- 
missioners will be forwarded to the in- 
surance companies and societies on or 
about Jan. 25. 


also 


Arthur A. Lawson 

Arthur A Lawson, for many years 
with the firm of John C. Paige & Co. of 
Boston, died suddenly at his home in 
Arlington on Tuesday at the age of 68 
years. Although he had not been in 
the best of health for some time, his 
death was unexpected as he had been in 
his office Saturday and apparently was 
feeling reasonably well. 

Mr. Lawson was especially interested 
in the casualty end of the business and 
had been prominent in the work of the 
Insurance Federation of Massachusetts. 
He was born in Somerville and edu- 
cated in the schools there. He became 
associated with the John C. Paige & 
Co. in 1904 and was made a general 
partner in 1912. 

Funeral services will be held at the 
Mount Auburn Cemetery Chapel at 
Cambridge, Friday at 2:30 p. m. 
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New Jersey Claim 
Conspirators Convicted 

Casualty insurance companies united 
in an effort to stamp out claim frauds 
in New Jersey were highly pleased 
over the result of their first court pros- 
ecution. Dr. Aaron L. Simon, a Pas- 
saic lawyer and physician; his brother, 
Irving Simon, a Passaic lawyer; Wil- 
liam “Irish Willie” Conlon, Charles 
Decker and Albert Durgett were con- 
victed in a Paterson court of 2 con- 
spiracy to commit embracery. It was 
charged that $50 each had been paid to 
two jurors in an accident case. 

Seven men originally were indicted 
by the Passaic Court jury on the 
charge, but when the case came on for 
trial Michael LaConti and John Hick- 
ling pleaded guilty and became wit- 
nesses for the State. The conviction 
carries with it a possible sentence of 
three years imprisonment and $1,000 
fine for each. Under the laws, the law- 
yers were automatically disbarred. 

Jury fixing has advanced to the 
status of a regular business in Passaic 
and surrounding New Jersey counties, 
the insurance investigators learned 
after investigations begun six months 
ago in cooperation with agents’ asso- 
ciations and the Claim Department of 
the National Bureau of Casualty and 
Surety Underwriters. When the com- 
panies decided to band together to 
make it unprofitable and hazardous, 
the first results were the indictments 
last April. The Simon brothers, both 
of whom are well known and prosper- 
ous, were most active in negligence 
cases where insurance interests were 
involved. When they were indicted, 
the prosecutor, Nathaniel Kent, re- 
quested the New Jersey Supreme Court 
to appoint a_ special prosecutor to 
carry on the investigation. James D. 
Carpenter, Jr., was so appointed and 
conducted the trial. The conviction of 
the Simon brothers was in the face of 
strong alibis in which a number of 
well known persons were called as 
witnesses. 

LaConti testified that when he was 
made foreman of the jury in an acci- 
dent case “Irish Willie” Conlon took 
him around the corner where he swore 
he met and talked with Irving Simon, 
Decker and Durgett who were in an 
automobile. He had a telephone con- 
versation with Dr. Aaron Simon. As 
a result of the conversations he receiv- 
ed $50. The plaintiff in the case asked 
for $5,000 damages; the jury gave him 
$20,000. Hickling, another juror, gave 
similar testimony. 


Definition of Marine 
Underwriting Powers 

Insurance Commissioner Dan _ C. 
Boney, of North Carolina, has sent the 
following notice to all marine under- 
writers: 

Referring to the ruling issued by 
this Department under date of Septem- 
ber 21, 1933, the following qualifica- 
tions are to be applied: 

1. Annual policies 

2. Term policies 

3. Continuous policies 

(1) Annual policies which attached 
prior to October 1, 1933, may continue 
as written to original expiration date. 

(2) Term policies, (i.e., policies cov- 
ering for a stated period longer than 
one year), which attached prior to 
October 1, 1933, must be cancelled or 
amended to conform to the ruling not 
later than the next anniversary date 
of their attachment. 

(3) Continuous policies, which at- 
tached prior to October 1, 1933, may 
continue as written to the next anni- 
versary date of their attachment, but 
thereafter, must conform to the ruling. 

The foregoing applies to the cancel- 
lation or modification of policies which 
did not on or before October 1, 1933, 
conform to the aforesaid ruling. 

All policies bound, executed, renewed, 
or extended on or after October 1, 
1933, must, forthwith be made to con- 
form to said ruling or be cancelled. 

Compliance and cooperation on the 
part of all companies is requested. 


Fleet Rates for CWA 
Workers in Michigan 

LANSING, MicH., Dec. 25—In co- 
operation with the federal CWA pro- 
gram, the Michigan department has 
announced that it will relax -its rule 
against fictitious fleets in the case of 
CWA workers required to provide pub- 
lic liability and property damage cov- 
erage for trucks and cars used on 
public works projects. Those com- 
panies wishing, from an underwriting 
standpoint, to apply fleet rates for this 
class of business, will not be deemed 
in violation of the general rule, Com- 
missioner Charles E. Gauss said, de- 
spite the fact that those supplying ve- 
hicles on the jobs must pay the pre- 
miums individually. In the past the 
department has banned fleet rates for 
groups of cars unless they are actually 
under one ownership. It has been re- 
ported to the department that many 
communities are insisting that liability 
protection be furnished before the CWA 


Philadelphia Auto Rates 
(Concluded from page 29) 


of the Executive Committee of the 
Bureau last week. A special session of 
the Automobile Department confirmed 
the decision. The resolution follows: 


“WHEREAS, the Special Executive 
Committee on Automobile Ratemaking 
has recommended a revision in the ex- 
isting rates and territorial lines affect- 
ing public liability and property dam- 
age insurance on private passenger au- 
tomobiles in the Philadelphia City and 
Suburban territories, and 

“WHEREAS, this recommendation is 
based upon, first, an analysis of the 
combined experience of Bureau com- 
panies, second, an analysis of such ad- 
ditional experience of other companies 
operating in the territories as is avail- 
able, and, third, the recommendations 
of underwriters familiar with condi- 
tions that exist through the district, 
and, 

“WHEREAS, it appears that the ex- 
perience of the Bureau companies, 
either because of the comparatively 
small volume of insurance written or 
because of the way in which the terri- 
tories have been defined, is no longer 
indicative for ratemaking purposes, 
and 

“WHEREAS, it appears necessary 
to supplement the indications of the ex- 
perience with judgment based upon a 
study of conditions existing in the ter- 
ritory, 

“THEREFORE, BE IT RESOLVED, 
that the Executive Committee ap- 
proves the recommendation of the Spe- 
cial Executive Committee on Automo- 
bile Ratemaking and recommends to 
the Automobile Department the imme- 
diate adoption of the following sched- 
ule of rates and territorial definitions.” 


Gary, Ind., Reports 
Fewer Auto Thefts 


Police at Gary, Ind., report they have 
recovered during the past year 93 per 
cent of all automobiles stolen in the city. 
The number of thefts also is reported 
reduced radically. Since Gary no longer 
is included in the Chicago district for 
purposes of fire and theft insurance, 
rates there have been reduced consid- 
erably. Auto fire and theft rates for 
Gary and Chicago in three low price 
auto classes are: $7.76 in Chicago, 
$2.08 in Gary; $5.61 in Chicago, $1.40 
in Gary, and $4.97 in Chicago and 
$1.63 in Gary. 








workers are allowed to use their trucks 
or cars on jobs. It has been indicated, 
however, that some companies do not 
care to write this business, except at 
regular rates. 
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Flexibility of Guest 


Law in Michigan 
LANSING, MIcH., Dec. 25 The 
Michigan Supreme Court again indi- 


cated the broad scope of motorists ex- 
emption contained in the guest 
senger act in an opinion just handed 
in Morris Elowitz and John J. 
Lawrence, Jr., vs. Edwin W. Miller. 
The court found that warnings of 
passengers prior to an accident do not 


pas- 


down 


create a prima facie case of gross 
negligence or wilful and wanton mis- 
conduct on the driver’s part when the 
mishap finally occurs. Recovery may 
be had by guest passengers only in 
case proof can be established of such 


aggravated negligence. 


New York General 
Brokers’ Elections 

The General Brokers’ Association of 
the Metropolitan District, N. Y., have 


elected the following officers for the 
year 1934: President, Paul Simon; 


Ist vice-president, George F. Sullivan; 
2nd vice-president, S. Nicoll Schwartz; 
3rd vice-president, William J. McLaren; 
4th Harry Broadman; 
5th vice-president, Julius Margolias; 
secretary, Leonard Jacobs; assistant 
secretary, Peter E. Kramer; treasurer, 
Abraham Prusoff. The following are 
members of the executive committee: 
Nathan Greenbaum, Joseph A. Bonohue, 
Joseph Wank, Samuel Goldman, John 
Frederick Nubel, Louis Escher. 


vice-president, 


Death of A. C. Arnold 

Cuicaco, Dec. 27—A. C. Arnold, 58 
years old, one of Chicago’s outstanding 
veterans in the surety field, died Sun- 
He started his in- 
career 39 years ago as book- 


day of pneumonia. 
surance 
keeper for the Fidelity and Deposit Co., 
and became general agent for that com- 
pany in the firm of Wickes and Arnold 
in 1900, which firm A. & 
Arnold and Company in 1907. It was 
merged with Conkling, Price and Webb 
the next year and Arnold continued 
with it until 1921 when he joined 
Bartholomew-Darling as bond depart- 
ment manager. In 1925 he became 
general agent of the Continental Cas- 
ualty and joined the Standard Accident 
in 1927 as bond manager, being named 
resident the 
ganization of the companies office re- 
cently which brought V. H. Bartholo- 
mew in also as resident vice-president. 


became 


vice-president in reor- 


Edward A. Ford 

Edward A. Ford, 48 years old, In- 
dianapolis legal representative in claim 
adjustment work for several casualty 
and fire companies, died suddenly at 
his desk of a heart ailment. He had 
been practicing about 16 years, but was 
with his partner, Edward J. Scoon- 
over more than 25 years, attending law 
school while working with him. The 
firm was representing the Independ- 
ence Indemnity Company and the In- 
dependent Underwriters in addition to 
others. 








New Jersey News and Comments 


Final accord between majority and 
minority shareholders of the defunct 
Fidelity Title and Mortgage Guaranty 
Company of Ridgewood, together with 
the prospect of a $500,000 loan from 
the R.F.C., has induced Vice-Chancel- 
lor Fallan to grant a further postpone- 
ment until Jan. 8. 


* * * 


It was a veritable Merry Christmas 
for the members of the Fire and Po- 
lice Departments of Hackensack. Un- 
der the operations of the newly installed 
City Manager and Council economies 
in administration affairs have been so 
effective as to warrant partial restora- 
tion of former salary cuts. In accord- 
ance, the City Council, at a special ses- 
sion, voted to increase the present pay 
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of Departmental officials, firemen and 


patrolmen. 

An agreement has been entered into 
between the States of New Jersey, New 
York and Connecticut in anticipation 
of the passage of a uniform motor 
vehicle traffic law for the three states 
in conformity to a_ general trend 
throughout the nation. This joint pact 
should mark the beginning of an inten- 
sive campaign to widen the range of 
uniform traffic legislation. National 
automobile organizations have long ad- 
vocated uniformity not only in insur- 
ance regulations and driving qualifica- 
tions but, also, in safety and traffic 
rules. The tri-state agreement strength- 
ens the opportunity to further national 
coordination. 


Van Schaick Instructions 
Concerning 1933 Statements 

George S. Van Schaick, superinten- 
dent of insurance of New York, today 
sent to all and 
societies, authorized to transact busi- 
ness in the State of New York, a copy 
of the resolution adopted at the nation- 
al convention of insurance commission- 
ers Dec. 5 relating to values of bonds 
and stocks to be used in preparation of 
financial statements to be filed with the 
New York State Insurance Department 
as of Dec. 31, 1933. 

In his letter Superintendent Van 
Schaick calls particular attention to the 
resolution adopted by the convention 
calling for the maintenance of a re- 
serve for fluctuations in the quotations 
of bonds and stocks and states that any 
such reserve shall be confined to bond 
and stock values and be entered under 
liabilities with the description of that 
reserve confined to contingency reserve 
with certain exceptions. 

He attention to fact 
that every advertisement or public an- 
nouncement and every signed circular 
or card issued by any insurance corpo- 
ration or association except any life 
insurance corporation, shall correspond 
with the last verified statement made 
by it to the New York Insurance De- 
partment. Mr. Van Schaick also an- 
nounces that the convention book of 
security values prepared in accordance 
with the resolutions adopted by the 
national convention of insurance com- 
missioners will be forwarded to the in- 
surance companies and societies on or 
about Jan. 


insurance companies 


also calls the 


25 


Arthur A. Lawson 

Arthur A Lawson, for many years 
with the firm of John C. Paige & Co. of 
Boston, died suddenly at his home in 
Arlington on Tuesday at the age of 68 
years. Although he had not been in 
the best of health for some time, his 
death was unexpected as he had been in 
his office Saturday and apparently was 
feeling reasonably well. 

Mr. Lawson was especially interested 
in the casualty end of the business and 
had been prominent in the work of the 
Insurance Federation of Massachusetts. 
He was born in Somerville and edu- 
cated in the schools there. He became 
associated with the John C. Paige & 
Co. in 1904 and was made a general 
partner in 1912. 

Funeral services will be held at the 
Mount Auburn Cemetery Chapel at 
Cambridge, Friday at 2:30 p. m. 














Don’t Let It Happen Again 


The Lunden-Moore Chart 


“IS LIFE INSURANCE A 


GOOD INVESTMENT?” will aid you in selling life in- 
surance as a means of hedging on a speculative program. 


One of the greatest sales documents ever produced. 


(Ask for details.) 
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Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 





Audits Caleulations Consultants 
Examinations Valuations 
&® WEST 40TH STREET NEW YORK | 


MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 

500—Sth Ave.—at 42nd Street 


NEW YORK 





WOODWARD, FONDILLER, 
RYAN & SHARP 


Consulting Actuaries 


90 John St. New York 





DONALD F. CAMPBELL 


Consulting Actuary 


160 No. LA SALLE ST. 
Telephone State 1213 


CHICAGO 








JAMES H. WASHBURN, F.A.L.A. 
Consulting Actuary 
LIFE INSURANCE—Ordinary, Intermedi- 
ate, Group, Industrial and Special Classes 
WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Troepical Business 
2004 WEST END AVE. 
NASHVILLE, TENN. 








J. Charles Seitz, F. A. I. A. 


Consulting Actuary 


Author “A System and Acceunting for a Life 
Insurance Company”’ 
Attention to 
Legal Reserve, Fraternal and Assessment 
Business— Pensions 


228 North La Salle Street, Chicage, Ill. 
Phone Franklin 6559 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


150 NASSAU ST. NEW YORK 





ERSTON L. MARSHALL 
Censulting Actuary 
555 Seventh Street 
Des Moines, lowa 
10th Floor LaFayette Life Bldg. 
LAFAYETTE, INDIANA 





FRANK M. SPEAKMAN 


Consulting Actuary 


Associates 
Fred E. Swartz, C. P. A. 
E. P. Higgins 








THE BOURSE PHILADELPHIA 





ALEXANDER C. GOOD 


Censulting Actuary 


615 Central Trust Bldg., 
JEFFERSON CITY, MO. 


and 866 Security Bidg., Kansas City, Mo. 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 


Accountants, Statisticians 


128 North Wells Street 
CHICAGO 





Haight, Davis & Haight, Inc. 
Consulting Actuaries 


FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 























SPECTATOR 
DOLLAR LIBRARY 


— offers — 


AN APPROACH TO 
FIRE INSURANCE 


By CLAYTON G. HALE 


Here’s the biggest little 
book ever published on 
Fire Insurance. Its 
pages are just crammed 
with information. We 
believe it’s the most 
comprehensive and con- 
cise treatment ever 
given the subject. Ideal 
for the man coming up 
for a license, for the 
large buyer of insurance, 
and for the old timers as 
well. An ideal inexpen- 
sive present. Pocket 
size, well printed, at- 
tractively bbund—AND 
ONLY $1. No approval 
orders. Fill in and mail 
the coupon today. Quan- 
tity prices on request. 


The Spectator Co., 
56th and Chestnut Sts., 
Philadelphia 


Here’s my dollar. Send me a 
copy of “AN APPROACH TO 
FIRE INSURANCE” by Hale. 
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Indemnity 


Insurance Co. of | 


North Ameriea 
PHILADELPHIA 
CAPITAL $1,000,000 
* 
Casualty 
Fidelity 

Surety 
: 
Unquestioned Financial Stability | 
Unique, Convenient Policies 
Complete, Efficient Service 
All Modern Coverages 


Combination Automobile Policy, 
Combination Residence Policy and 


Complete Golfer’s Policy issued jointly 





with allied fire companies. 
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Y CASH CAPITAL 
¢ $3.000,000.00 
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NEW HAMPSHIRE 
FIRE INSURANCE CO. 
Manchester, N.H. 
ASSETS $15,847.113.65 
LIABILITIES EXCEPT CAPITAL 
$7,647 154.37 


POLICYHOLDERS SURPLUS 
$8.199,959.28 


ANCE DEPARTMENT VALUATION 











BONDS A 


63 YEARS OF ACHIEVEMENT 


NEW YORK INS 
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New Lessons 


can best be learned when previous 
New 


achievements most successfully fol- 


ones have been mastered. 
low a history of earlier accomplish- 
ments. 


We are locking to 1934 as a 
period of harvest from the sowings 


of the past few years. 


Security Mutual Life 
Insurance Company 


BINGHAMTON, N.Y. 
































THE EUROPEAN GENERAL 


REINSURANCE COMPANY, Ltd. 





Twenty-Second Annual Statement United States Branch 
December 31st, 1932 


ASSETS 

Government Bonds $ 1,543,865.00 
Municipal Bonds 260,000.00 
Railroad Bonds 3,063,115.50 
Public Utility Bonds 4,671,344.30 
Miscellaneous Bonds 94,312.00 
Railroad Stocks 409,992.13 
Public Utility Stocks 2,025,617.50 
Miscellaneous Stocks 492,604.60 
New York Insurance Department 

Valuations 

Mortgages 1,293,052.00 





$13,853,903.03 


Premiums in course of Col- 
lection (not over 90 days) 1,035,660.69 


Interest Accrued 152,345.89 
Cash in Banks and in Office 157,635.40 


All Other Assets 37,904.72 


15.237,449.73 


4, 


LIABILITIES 


Reserve for Losses (other 
than Liability) $ 2,856,267.83 


teserve for Losses (Liabili- 


ty and Compensation) 3,184,868.12 

teserve for Unearned Pre- 
miums 3,131,553.32 
teserve for Commissions 35,165.03 

Reserve for Taxes and other 
expenses 442,740.04 
Contingency Reserve 2,166,824.53 
Special Reserve 520,030.86 
$12,737,449.73 


Deposit Cap- 

ital $ 850,000.00 
Surplus over 

Liabilities 

and Deposit 

Capital 1,650,000.00 


Surplus to Policyholders 2,500,000.00 





$15,237,449.73 





CASUALTY, FIDELITY AND SURETY REINSURANCE 


THEODORE L. HAFF 
United States Manager 


99 JOHN STREET 


CLARENCE T. GRAY 
Ass’t United States Manager 


- = NEW YORK CITY 
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A Record of Progress 


This Company has shown an increase in 
insurance in force every year since organ- 
ization. 
We show an increase the first three 
months in paid for business as com- 
ared with the same three months of 


> 
hes year of 46%. 
The first three months of this year 
we show a gain in insurance in 
force of over TWO AND A HALF 
MILLIONS. 
The above record has been 
accomplished on account of 
liberal policies and a sym- 
pathetic understanding by 
the Home Office of the 

















agents’ problems. 
4DDRESS 
CHARLES E. WARD 


tiee-Prea, tn Charge of 
Ayenoienr 








ROANOKE. VA 

















Today’s 
Aspirations 


average American citizen today :—First, 
to give most effective action to the na- 
movement to recapture prosperity, 
and second, to safeguard himself against 
future dependency. Life insurance is the 
one absolutely safe course toward the sec- 
ond and most important objective. This 
calling is more than ever for men of vision, 


{ % WO thoughts are constantly with the 


industry and pride of service. Here is a 
Company in an expanding mood, which 


offers fieldmen an unexcelled Home Office 
contract with non-forfeitable renewals. Mod- 
ern and = successful prospecting and sales 


service. 


CALIFORNIA-WESTERN STATES 
LIFE INSURANCE COMPANY 


J. Roy Kruse, Pres. Sacramento 








NOW IT's 
LIFE INSURANCE 
by WALTER CLUFF 





Author of "Life Underwriting 
Efficiency” and “The Spirit of 
life Underwriting.” 
hi ompact, ke ize klet picks up the 
id af iy i agent has been d on life 
I i S ne ont t 
ply Vv ik ! aight rw non 
re t. th 1 tion is a that 
} re klet be ade standard equity 
Ww en I hor explains “‘the 
nd tions tha iness makes of 
Ss Vv ! ine t e new agent 
! igations esi ibilities ys up you 
h stu iti I re.’ Plainly 
what « V w age nt Y ace at he 
1 1inst it ife in i 


habits of life ir 
M. Wolberg. C. L 


the Life Insurance 


A COPY Eeview by 2. 


12 COPIES $5.40 ureau 


ORDER TODAY FROM 
THE INSURANCE FIELD 
P. O. Box 1164 
LOUISVILLE, - KENTUCKY 


discourage the new man 


It not te 
father a thorough reading should start him off i 
he right direction This booklet should be among 
.. he first of educational matter given to hin It ca 
e used for the older agent who needs to be resold 
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| INCOME INSURANCE > 
| SPECIALISTS 
| 
| 


Opportunities for Salesmen in 17 States 


Address G. F. MANZELMANN, Agcy. Director 


NortH AMERICAN ACCIDENT 
| INSURANCE Co. 


208 S. LaSalie St. Chicago, IIl. 


| 








OPPORTUNITY: 


Desirable Territory Open for General Agencies 
Liberal Contracts 
rHE CAPITOL LIFE INSURANCE COMPANY 


Denver. Colorado 











| GLOBE LIFE INSURANCE COMPANY 
| OF ILLINOIS 


Successor to 


GLOBE MUTUAL LIFE INSURANCE CO. 
Incorporated 1295 


r. F. BARRY, Founder 


131 S. Dearborn St., Chicago 
POSE BARRY DIETZ WM. J. ALEXANDER 


President Secretary 















































WE DO OUR PaRT 








59 MAIDEN LANE 


NEW YORK, N. Y. 
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THE HOME 


INSURANCE COMPANY 


NEW YORK 


























160th SEMI-ANNUAL STATEMENT 








June 30, 1933 
ASSETS 
Cash in Banks and Trust Companies $10,327,314.48 
United States Government, Stote, County 

and Municipal Bonds 14,873,788.30* 
Other Bonds and Stocks 57,744,749.52* 

Premiums in course of Collection 9,616,982.66 

Accrued Interest 455,374.00 

Other Admitted Assets 1,298, 186.00 

$94,316,394.36 

LIABILITIES 

Cash Capital $12,000,000.00 

Reserve for Unearned Premiums 36,907,377.00 

Reserve for Losses 6,536, 194.00 

Reserve for Unpaid Reinsurance 879,157.41 

Reserve for Taxes and Accounts 625,000.00 
Reserve for Contingencies 9,860,515.00* 

NET SURPLUS 27,508, 150.95 





$94,316,394.36 


Surplus as regards policyholders $39,508,150.95 


* Reflecting Actual Market Quotations of June 30, 1933. 


Reputation «» Service 
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